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manufactures a complete line 
of cylinder control equipment! 










You'll do better with RONEY because: 


e Roney specializes in the manufacture of LP 
Gas control equipment exclusively ...it pays 
to work with an LP Gas specialist. 

¢ Roney’s specialized knowledge and _— 
neering skill work for you—give you better de- 
signed, precision built, dependable equipment. 
e You'll get prompt, fast delivery. Almost all 
of Roney’s complete line is carried in stock— 
not made when ordered. 

RONEY, INC., 1511 West Florence Avenue 
Inglewood, California 


il No. 2293 Kit 
Automatic Changeover 
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RONEY SYSTEM KITS...UL No. 2283 features the Manual 
approved, with various combina- Changeover and the No. 2250S 
tions of Manifoid, Regulator and incorporcies the Tee Block with 
Pigtails. The No. 2293 (above) check disc. All kits include the 
features Automatic Changeover; popular Roney No. 200 Regulator. 
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You prefer Hackney over 3 to I against its next competitor 
You prefer Hackney over 2 to I against the entire industry 
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This big National Survey shows: 
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Yes, you men who really know cylin- 
ders preferred Hackney over 3 to 1 
against its nearest competitor. All over 
the nation you preferred Hackney 
more than 2 to 1 against all competi- 
tion combined! 

This survey was nation-wide—com- 
pletely impartial—as extensive as 
possible. It asked what cylinder you 
preferred—and why! 

And you expressed that preference— 
HACKNEY! And you told why! You 
Said it was Hackney Cylinders’ excep- 


Write for full details on Hackney L-P Gas Cylinders 


PRESSED STEEL TANK COMPANY 


Manufacturers of Hackney Products 
Main Office and Plant: 1487 S. 66th St., Milwaukee 14, Wis. © 1399 Vanderbilt 
Concourse Bldg., New York 17, New York * 227 Hanna Bldg., Cleveland 15, 
Ohio « 208 S. LaSalle St., 
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tional light weight. You said it was the 
ease of handling. You voted for Hack- 
ney Cylipders because of the reputa- 
tion of the maker—Pressed Steel Tank 
Company. Appearance—strength— 
construction features—all influenced 
your choice of Hackney Cylinders. 
This overwhelming vote of confi- 
dence in Hackney Cylinders is a glow- 
ing tribute to Pressed Steel Tank 
Company’s past progress. And, more 
thaa that, it is a challenge to continue 
that progress and keep Hackney, the 
preferred cylinder in the industry. 





Room 2069, Chicago 4, Ill. © 936 West Peachtree St, 
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LETTERS 





@ BUTANE-PROPANE News welcomes letters 
from our readers, but it must be understood 
that this magazine does not necessarily con- 
cur in opinions expressed by them.—Editor. 


Gentlemen: 


We operate a tank truck and buy 
from a local bulk plant dealer. We 
buy 1000 gals. each trip but cannot 
possibly draw out 1000 gals. 

How many gals. (if vapor was 
compressed) are we returning each 
time we go for more gas? 

We usually buy at coolest time 
during the day. 

M.R. 
Michigan 

A 1000-gallon water capacity tank will con- 
tain about 3.7 gallons of fuel in vapor form 
when the tank is emptied of liquid and the 
vapor pressure is reduced to zero pounds 
(gauge). Every additional 15 pounds of pres- 
sure in a 1000-gallon tank represents another 
3.7 gallons in the form of vapors.—Ed. 


e 
Gentlemen: 


Can you tell me if a 500 gallon 
propane tank is adequate storage 
capacity for a 270,000 Btu furnace 
and a 40,000 Btu water heater? The 
tank is aboveground and the atmos- 
pheric temperature gets as low as 
25°F. If this storage tank is not 
large enough please let us know what 
storage would be required for 
straight propane, and also for a bu- 
tane-propane mix of 40-60 propor- 
tions. Would it be advisable to put 
a vaporizer on the present tank? 

The 270,000 Btu furnace has six 
burners that all burn at the same 
time, and each burner is equipped 
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with a safety pilot. The pilots on at 
least three of the burners go out at 
least once every day and on cold 
days have to be relighted several 
times a day. 

G.P.B. 
California 


The 500-gallon storage tank is sufficient to 
serve the furnace and hot water heater, 
providing it is kept half full of propane 
during cold weather. 

The butane-propane mixture probably would 
not give any trouble except for frost forma- 
tion on the tank for a few hours on the cold- 
est mornings. When using butane-propane 
mixture, the pressure in the tank might drop 
as low as 20 pounds. 

Be sure your regulator is of adequate capa- 
city to handle the total fuel demand at this 
low inlet pressure. Although the total demand 
of the furnace and water heater is approxi- 
mately 314 gallons per hour, they do not 
operate continuously at rated capacity and 
probably will average less than half of this 
rate throughout the day. 

Your difficulty with the safety pilot indi- 
cates that the thermal elements are not re- 
ceiving sufficient heat. Low gas pressure, cor- 
rosion or dirt around the pilot orifice, improper 
flame impingement upon the thermal element, 
excessive drafts in the firing chamber causing 
deflection of the pilot flame, may all be con- 
tributing factors. Low gas pressure on cold 
days may be caused by a regulator which is 
too small to maintain proper discharge pres- 
sure with the reduced inlet pressures.—Ed. 


3 
Gentlemen: 


We have a two million Btu gas 
boiler burner which supplies radia- 
tion for 4000 square feet of surface. 
This unit is hooked to a 1150 water 
capacity Hydro Gas as supply tank. 
The unit is fired with a butane-pro- 
pane mixture. 

What size and type of heat ex- 
changer will we need in order to 
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adequately vaporize gas for this 
unit? We are not familiar with the 
efficiency of heat exchangers and 
any material you can supply us with 
will be appreciated. Re: A_ reliable 
company where a heat exchanger 
unit could be obtained, and material 
for installation. 
GT. 

Nebraska 


A two million Btu gas boiler burner will 
use 20 to 21 gallons of butane-propane mix- 
ture per hour. You should have a vaporizer 
having sufficient capacity to vaporize at least 
25 gallons per hour in the coldest weather. 

Direct fired steam or hot water heater 
vaporizers may be used. Vaporizers of this 
type are rated in gallons per hour vaporizing 
capacity. 

Companies who manufacture this equipment, 
including auxiliary controls, etc., have ad- 
vertisements in  BUTANE-PROPANE News. 
Among these are the American Liquid Gas 
Corp., 1109 South Santa Fe, Los Angeles, 
Calif.; Gasair Associates, 68 Post Street, San 
Francisco, Calif.; and John E. Mitchell 
Company, Dallas, Texas.—Ed. 


e 
Gentlemen: 


Your February issue, Page 26-27, 
tells about a man having trouble 
with top burners floating when oven 
is on. 

I believe he will find the heat 
coming through the top oven lining 
and as it rises, it comes up around 
the top burners. 

I have found this true in a lot of 
cases. Either the oven is poorly in- 
sulated or heat leaks in the corners 
of the top-burner section. 

Old ranges that only have top 
grates are not affected but the so- 
called modern ranges have an aera- 
tion pan which sets over the burn- 
ers. (Most people call it a drip pan.) 
The heat from the ‘oven passes 
through the holes in this pan and, 
of course, has to come up around 
the burners. 

Have the man light the oven only 
and see if it gets hot in the top- 
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burner compartment. Also have him 
light a match and hold it at the 
corners and seams to see if heat is 
leaking through. If it does, it will 
have a tendeney to smother the 
flame of the match. 
Forrest Hartzig, 

° Home Gas Co. 

Grants Pass, Oregon 


Gentlemen: 


We have read letters which you 
published in November and_ Feb- 
ruary under “Letters” in which a 
reader wanted to know what was 
the trouble or what caused the 
trouble that when the oven was op- 
erating, the top burners would go 
out or the flame would fly off the 
burners. 

This reader’s trouble was caused 
by heat from oven coming up around 
the top burners. This can be cor- 
rected by placing a sheet of asbestos 
under top burners and just above 
top of oven, or he can use a piece 
of sheet metal. 

This trouble does not happen with 
heavy insulated ranges. 

G.R.E. 
Texas 


In reply to “J.W.L.” of Illinois in 
the February issue of BUTANE PrRo- 
PANE News, although I have never 
run across the stove that is described, 
namely the meat oven, I have run 
across several ranges, both new and 
old, that gave the same trouble as 
he describes. 

I have found that it is a heat loss 
from the oven that will lift or float 
the top burners when oven is going. 
As to the meat oven—it may be that 
a heat loss is smothering the flame 
at this point, or it may be that the 
size tubing is too small with every- 
thing going. 

To remedy this condition on the top 
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burner, let the oven get good and 
hot, remove burners, etc., from top of 
stove, use a match or candle and go 
over every port hole or crack on top, 
back, and sides of oven. If a heat loss 
is there it would make candle or 
match flame flicker or even put flame 
out. I have used as much as a can of 
furnace cement to remedy this. 

If the stove happens to be one that 
cannot be fixed in this way, it would 
be better to send it to the factory 
for overhauling for J.W.L. will al- 
ways have a dissatisfied customer not 
only with top burners but heat loss 
from oven that could cause high bill 
complaints and poor baking. 

R.B. 
Massachusetts 
Thanks for these suggestions. They should 


be of value to the original inquirer and 
others, as well.—Ed. 


a 
Gentlemen: 


I’m interested in securing informa- 
tion or specifications for installing 
an insulation between sections of rails, 
I wish to prevent stray currents, 
lightning, etce., from following the 
main line into a siding used for un- 
loading tank cars of liquid petroleum 
gas. This siding has been grounded 
according to recommended standards 
(for static electricity). 

However, I have been unable to 
find out if there are suggested safe 
practices or standards available for 
isolating the rails of the siding. 

W.S.N. 
Nebraska 


Most railroad companies prefer to insulate 
sidings with their own track crews and with 
materials approved by their engineering de- 
partments. 

Dealers should contact the local railroad 
agent and have him request service from sec- 
tion track supervisor or engineering depart- 
ment. Railroads do not like to have any out- 
siders do any work on their rails for fear of 
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cutting in on some of their signal systems. 

The Phillips Petroleum Company has pub- 
lished a bulletin upon transfer of LP-Gas from 
tank car to storage and reference is made to 
this same point, followed by instructions more 
directly within the province of the LP-Gas 
dealer.—Ed. 


) 
Gentlemen: 


We are planning on distribution of 
anhydrous ammonia and we wish to 
use it directly from the container in- 
to the irrigation ditch. 

Please tell us where we can get in- 
formation about this type fertiliza- 
tion. It has never been used in this 
part of the country but an adequate 
supply is assured beginning this 
summer. 

Our chief obstacle is how to get it 
into the irrigation ditch from the 
drum or tank. 

R.H.J. 
Texas 


Your state department of agriculture, or 
your state agricultural college, will have in- 
formation on the application of anhydrous 
ammonia to agricultural crops. They undoubt- 
edly have determined the best methods for 
applying this fertilizer and can advise you of 
them. 

The usual method is to allow the liquid 
ammonia to flow from the cylinder into the 
stream of water through a fixed orifice of 
predetermined size. The orifice disk is mount- 
ed in a strong stee] union fitting. These disks 
are made in a series of sizes, having bores 
suitable to cover the full range of application 
rate requirements. 

The amount of ammonia which flows 
through an orifice is readily determined by 
reference to a simple chart. The company, or 
person, who supplies your anhydrous am- 
monia should be able to help you obtain the 
proper orifices and charts. 

BUTANE-PROPANE News, in the August 1948 
issue, published the digest of an article by 
L. M. Roberts, manager of engineering, Shell 
Chemical Company, San Francisco, dealing 
with agricultural applications of anhydrous 
ammonia. It may interest you to refer to it. 
Also, you may obtain information on the 
safe handling and use of anhydous ammonia 
by writing to the Manufacturing Chemists’ 
Asseciation of the United States, 608 Wood- 
ward Building, Washington, D. C.—Ed. 
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bulletin V-211 


JW AUTOMATICALLY LUBRICATED WITH 


@iordstrom Valve Division — ROCKWELL MANUFACTURING CO. 


North Lexington Avenue ¢ Pittsburgh 8, Pa. Atlanta, Boston, Chicago, Columbus, 

ston, Kansas City, Los Angeles, New York, Pittsburgh, San Francisco, Seattle, Tulsa 

ind leading Supply Houses. Export: Rockwell Manufacturing Co., International 
Division, 7701 Empire State Building, New York 1, New York 
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COMMENT 





HEN accidents occur, dealers na- 

turally think of the insurance 
coverage they carry and, if well cov- 
ered, they feel confident they will not 
suffer material losses. 

This is not necessarily so. Insurance 
does not always cover all the factors 
involved. Here are some of the other 
contingencies, according to the Na- 
tional Safety Council: 

Time lost by the employe on the 
day of the injury. 

Damage to equipment and materials, 

Medical and hospital care. 

Wages lost by the injured employe. 

Time lost by fellow employes on 
the same day as a result of the ac- 
cident. 

Cost of replacing an experienced 
man. 

Lowered efficiency of other employes 
for hours or even days. 

Legal and miscellaneous expenses. 

Lower morale and increased labor 
turnover. 

a 


Last month in Tulsa, Okla., 325 
leaders of industry gathered at a 
chamber of commerce meeting to hear 
an amazing story covering the devel- 
opment of the liquefied petroleum gas 
industry. 

The meeting was really a promotion 
of the National L-P Gas Institute to 
help publicize our industry which it 
is claimed has already become a 
$750,000,000 business. 

The meeting was a phenomenal 
success both from the standpoint of 
the men who attended and as an ex- 
ample of what can be done in a sim- 
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ilar manner in communities through- 
out the country to make better known 
the importance of butane and propane 
as modern fuels. 

Local meetings of this kind receive 
tremendous local publicity through the 
newspapers that reach all surrounding 
residents and this form of publicity 
will tie in handsomely with the na- 
tional program of the Liquefied Pe- 
troleum Gas Assn., Gas Appliance 
Manufacturers Assn., and the Natural 
Gasoline Assn. of America which will 
show the expenditure of from a half 
million to a million dollars in ad- 
vertising and publicity for the year 
1950. 

. 


Service training schools are contin- 
uing to provide opportunities for LP- 
Gasmen to learn more about the rudi- 
ments of our industry. Short courses 
are being held in many sections of 
the country. These are announced in 
our calendar of forthcoming events 
every month as soon as the dates are 
known. It is good to watch this cal- 
endar. 

One proposed school which will not 
yet be found there will be held in the 
Southwest area in the near future, 
according to K. B. Jacobsen, West 
Coast secretary of the LPGA. 


Egyptian cooks are in a bad way, 
according to reports reaching Gas 
Appliance Manufacturers Assn. 

They want to cook with gas but. 
they can’t use the standard gas ranges 
made in this country because the 
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burners are not spaced wide enough 
for the extra large cooking utensils 
currently used in Egypt. 

So, Egyptian dealers have made an 
appeal to GAMA to see of arrange- 
ments cannot be made for a special 
LP-Gas range that will meet their 
requirements. 

There is just no end to customer 
preferences. 

e 


Ebasco Services, Inc., announces 
that it has appointed the publishers 
of “Captain Marvel” and other comic 
books to create a new booklet series 
designed to carry the story of safety 
work in the gas industry. 

The artist and the script writer on 
the Captain Marvel series are doing 
the work on these Ebasco booklets, 
employing the same comic book tech- 
nique. In addition to the safety angle, 
they will show the advantages and 
superiority of the “American way of 
life.” 

6 


Some men brag of making big deals 
but here is a man who seems to 
chuckle over consummating what he 
thinks is the sale of the smallest bot- 
tled gas business ever recorded. He 
is Virgil D. Lyon, of Homestead, Fla. 

On Jan. 9 he sold his LP-Gas hold- 
ings to the Homestead Gas Co. The 
deal covered 16 installations. 

Reason for selling: “The outrageous 
cost of insurance and high rate of 
financing.” 

e 


The first-of-the-year report of Phil- 
lips Petroleum Co. covering the es- 
timated marketed production of lique- 
fied petroleum gas showed the lowest 
volume for years but nobody seems to 
be worried about that. They expect 
the 1950 consumption to be greatly 
increased and appliance manufacturers 
look forward to a year of increased 
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production—probably greatly surpass- 
ing 1949. This is the opinion of the 
550 manufacturer-members of the Gas 
Appliance Manufacturers Assn. 

It it believed there will be a 20% 
to 30% increase in gas range sales 
over 1949 and even higher gains in 
the sale of central heating equipment, 
floor furnaces, unit heaters, refriger- 
ators, clothes dryers, and incinerators. 
Water heaters are expected to show a 
big gain, too. 

e 


Progress is being made in eliciting 
the support of congressmen and in- 
fluential politicians in the need for 
taxing various. business activities 
which heretofore have gone tax free. 

Doing business without paying in- 
come tax is said to be one of the 
biggest rackets in the United States, 
according to National Associated 
Businessmen, Inc., of Washington, 
D. C. Such firms escape paying an 
estimated one billion dollars a year in 
taxes. 

Among those which have been so 
favored in the past are many educa- 
tional institutions (especially univer- 
sities); churches and parochial schools; 
charitable trusts and foundations; 
farm cooperatives; labor unions; and 
government-owned business, which in- 
cludes utilities owned by cities, liquor 
monopolies owned by states, trans- 
portation facilities, electric power 
projects, and fertilizer plants owned 
by the national government. 

All of the classifications are in di- 
rect competition with regular business 
because of their many interests and 
put the average businessman at a dis- 
advantage because he cannot operate 
as economically when he has to bear 
such a heavy tax load. 

Better write your 
about this. 


congressman 
By Ed. 
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‘or [* should be worth while to write your congressman for a 
ies copy of the Housing Act of 1949. 


Reading it takes 20 minutes. Understanding it takes three 
“a or four days. 

es, A handful of billions of dollars will go into housing in 
the next few years for various programs under this act. 
The electric competition already is trying to grab off this 
io business. 

Selection of fuels for ranges, water heaters, refrigerators 


= and house heating will be done by local authorities guided 
onl by a federal formula. 

Is; There will be much farm building construction under the 
1S; act, also slum clearance. 

nd A separate measure, the Wherry Bill, sets up a separate 


program of construction by private contractors on defense 
land. In this program, local commanders of posts will be 
the king pins. 

ed Still another program will be construction of federal 
buildings themselves, including army camp buildings and 
li- hospitals. 

There are tricky angles. In areas where it is customary 


we for the purchaser to supply the cooking range, it may be 
te to the advantage of the builder to provide an “all-electric 
we home,” possibly to the disadvantage of the purchaser. 

If complaints develop, the builder by this time has his 
an money and is merrily on his way. 


The proponents of the competing fuel are playing an 
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aggressive game, with governmental influence perhaps on 
their side in some areas. 

Alertness will pay off. 

e 

Newcomers to the LP-Gas industry, who at first may 
wonder what it gets them to join an association, and be in- 
clined to be critical of those trying to cement the industry 
together, and tend themselves to play a lone wolf game, 
might consider how much unselfish work for industry bene- 
fit is being contributed by the industry’s leaders. 

We learned the other day the travel schedule of one such 
man during the past twelve months. 

In a year he has been once to Atlanta, three times to 
Raleigh, N. C., eight times to Chicago, once to Denver, once 
to Lansing, Mich., three times to Philadelphia, nine times 
to Boston and other Massachusetts points, three times to 
Hartford, six times to other Connecticut points, once to 
Buffalo, twice to Atlantic City, once to Cleveland, twice to 
Trenton, N. J., four times to Harrisburg, Pa., and once to 
Cincinnati. 

This has been all at his own expense and all for the 
benefit of the industry in general. And there are others in 
the industry with similar records. 

e 


Roy Johnson, of Fuelane, president of the Pennsylvania 
LPGA, had a chance for a good gag at the organization 
meeting of New England association in Boston, when elec- 
tricity wouldn’t work on his desk lamp. No sabotage, we 
hope. It wasn’t as good though as when the electricity went 
out on a gang of top electrical wizards at a national meet- 
] ing at the Hotel Statler, New York. 

e 

High installation costs of electric ranges are providing 

increased worries for that industry. 

e 
Dinner dance and social get-together of members of the 
industry on Long Island, New York, went over well, There 
were no speeches, just music, dancing and fun. People got 
acquainted, and the occasion served to foster a friendly 
spirit. 


BUTANE-PROPANE News 












































By EATHEL BUZZARD 


N ENTERPRISE in a small 
town can’t be successful unless 
it becomes an “insider.” An “in- 
sider” belongs and becomes an arm 
of the body of a community and 


(a) 








Formula for Success 


A corner of the Frailey Home Appliance display room. 






everyone participates in its pros- 
perity. 

The same can be said for a large 
city, except that it is expressed on 
a wider canvas—but it is more ap- 
parent in miniature, in a town like 
Beecher, Ill. 

At least, the four-year, Horatio 
Alger success story of the Frailey 
Home Appliance Co. in Beecher 
City illustrates this dollar-and-cents 
logic of “belonging.” 

In 1944 Webster Frailey set up 
business in an old building (16x24) 
with no conveniences; just a shack. 
He handled some bottled gas, a few 
ranges, what refrigerators he could 
obtain, and a few table model ra- 
dios. Mr. Frailey delivered these 
appliances in an old Chevrolet panel 
truck. But everyone knew him and 
in that year of scarcity, he sold 400 
ranges. 

The people not only knew Mr. 











Frailey, but they knew that he was 
interested in them and in their ap- 
pliances giving full satisfaction. He 
always made it a point to visit his 
customers about 10 days after a 
sale to check the installation. At 
the same time, names of interested 
neighbors were secured. 

The next year Mr. Frailey’s son, 
Dean, returned from the Navy and 
joined the firm. The father-and-son 
combination really went to work in 
the community. 

They had a float in every parade 
and an exhibit in every fair within 
a reasonable distance. They spon- 
sored a 5-minute radio program at 
the county seat, not in the style of 
Madman Muntz but consisting of 
local news plugging Beecher City. 


4 \\ 


Non-profit organizations, church- 
es, and clubs, needing a public ad- 
dress system, found one free at 
Frailey’s. But on every piece of 
equipment loaned the _ Fraileys 
placed decals advertising their com- 
pany. Dinner guests read the Frai- 
ley name from soup to after dinner 
speeches. 

The Fraileys began to take great 
pride in their town and encouraged 
employes to take part in every civic 
affair. When a model airplane con- 
test was suggested, Dean became 
the promoter. He did the job so 
thoroughly that contestants came 
from seven states. People in Chi- 
cago (200 miles distant) chartered 


34 








a bus to attend. One contestant 
came all the way from Denver. 
The Fraileys ran a cooking school 
and had no attendance problem. 
Tickets to the school were given to 
the largest local church. Church 
members had no trouble selling the 





tickets since the church received 
the money. After buying tickets the 
people came. The rest was up to 
the Fraileys. 

The company prospered. 

In 1948 the Frailey Home Appli- 
ance Co. moved to an $18,000 stone 
structure with a 60-ft. front of 
white, glazed tile, completely mod- 
ern. 

This building is now well stocked 
with gas refrigerators and water 
heaters; a full line of washers, 
ironers, freezers, and ranges; space 
heaters, and radio and television 
sets. The Fraileys believe a variety 
of brands satisfies a wider range of 
customers. 

The Fraileys added an attractive 
soda fountain and the only drug- 
store in Beecher City. A small office 
was occupied by an insurance com- 
pany. In the rear they laid out a 
parking lot for customers. These 
extra services were appreciated and 
brought customers into the show- 
room. — 

A 16x30-ft. room has been added 
recently. This is used for television 
shows that attract crowds that fill 


BUTANE-PROPANE News 





-_—- | 895 


—— a Cl 


ant 
ool 
2m, 

to 
rch 
the 


li- 
ne 


d- 


ll 


ws 








the room almost every evening. 

Further developments are in pros- 
pect. They include the building of 
a warehouse and the purchase of 
trailer equipment for cold canvass- 
ing. 

The Fraileys regularly have a 
get-together with their 14 em- 
ployes. They exchange experiences 
in a spirit of friendly rivalry, and 
a sincere interest in the success of 
the business is developed. In the 
absence of the owners, business 
goes on as usual. 

Most of the customers are dual 
appliance users. Surveys of the 
surrounding territory to determine 
the equipment best suited to each 
family contributed to this. Families 
are invited into the store for a de- 
monstration. When a sale is made, 
the Frailey’s interest does not stop. 
They want complete customer satis- 
faction. This policy helped them 
sell 93 Servel gas refrigerators last 
year, alone. 

“It is important that each piece 
of equipment is demonstrated,” 
says Mr. Frailey. “Then the cus- 
tomer knows just what to expect 
before making the purchase and is 
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better satisfied. But we are not 
satisfied, even if the customer is, 
until we make the usual check ups. 

The Frailey Home Appliance Co. 
formula has paid off. Since ’44, its 
bottled gas users have increased in 
number from 45 to more than 800. 
This has made the company the 
largest bottled gas distributors in 
the county, the Fraileys state. To- 
tal business has increased 10-fold 
since 1944. 
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LP-Gas Is Economic Necessity 





To Central American Countries 


By JAY JENKINS 


OST of Central America soon 

will have the advantages of 
bottled gas now enjoyed by 6,500,- 
000 homes in the United States. 

Actual bottled gas operations, or 
contracts and plans for them, are 
well under way in all six of the in- 
dependent Central American coun- 
tries: 

Honduras, Guatemala, Nicara- 
gua, El Salvador, Costa Rica, and 
Panama. 

An on-the-scene survey by BUu- 
TANE-PROPANE News developed the 
following facts, indicating the in- 
dustry’s rapid headway: 

Already night clubs in Managua, 
Nicaragua, are boasting over the 
radio that their food is cooked with 
gas (bottled gas). 

In Honduras, the government has 
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agreed to use LP-Gas in their new 
airport building for all cooking, 
water heating and laundry work. 

Indications are there will be a 
ready acceptance of bottled gas by 
hotels and restaurants, anxious to 
attract the United States tourist by 
the most modern facilities. 

With little or no manufactured 
gas in these countries, the principal 
competitive fuels are wood and 
charcoal. 

Even these less advantageous 
fuels are becoming scarcer and 
more expensive with depletion of 
forests. 

The flooding-out of a dam in Gua- 
temala has greatly diminished po- 
tential electric competition in a 
large area. 

The wealthy upper class in these 
countries is proving very recep- 
tive to bottled gas, and it sets the 
pace. 

There is a good potential market 
in commercial applications, and 
some potential industrial market. 

The Popular Gas Co., Guatemala 
City, Guatemala, C. A., recently has 


Esso Standard Oil Co. (Central Amer- 
ica) bulk plant at Caldera, Costa Rica. 
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signed contracts with the govern- 
ments of Honduras, Guatemala and 
Nicaragua, looking to an extensive 
domestic and commercial bottled 
gas service. The contracts are to 
run for 25 to 45 years. 

The company, headed by Ralph 
D. Moyer, is known in Central 
America as Gas Popular. 

Meanwhile Esso Standard Oil 
Co. (Central America) has consid- 
erable projects in operation in Cen- 
tral America. It has bulk plants in 
La Libertad, El Salvador; San 
Jose, Guatemala; Calderas, Costa 
Rica; and Balboa, Panama. These 
plants have capacities ranging from 
60,000 to 120,000 gallons. 

Mr. Moyer, of Popular Gas, was 
graduated from Carnegie Tech in 
the class of 1934, went to Central 
America nine years ago, and has 
held a number of important engi- 
neering posts in these countries. 
First he went to Panama as 
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The personnel of "Gas Popular," with 
Ralph L. Moyer standing third from 
left. 


structural engineer for the Pana- 
ma Canal. Next he was appointed 
chief engineer of design and con- 
struction for all the petroleum 
storage and handling in the 15th 
Naval District. In this capacity he 
was in charge of building facilities 
for storage of 30,000,000 gallons 
of petroleum. This became one of 
the three largest such facilities in 
the world. 

Mr. Moyer recognized the possi- 
bilities of LP-Gas, and at the end 
of the war surveyed various Cen- 
tral American countries. 

He found that in certain respects 
the conditions and opportunities 
were similar to Mexico. Charcoal 
was getting scarcer and more ex- 
pensive to produce and more dis- 
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tant to obtain. This was partly due 
to doubling of labor costs. In ad- 
dition, LP-Gas was a far more 
adaptable fuel than charcoal or 
wood, and gave a more intense 
heat. 

As a result of Mr. Moyer’s sur- 
vey, he received the backing of a 
Middle Western group of financiers 
and he became president of Gas 
Popular. No stock has been offered 
for sale. 

In addition to Mr. Moyer, per- 
sonnel from the United States con- 
nected with Popular Gas include 
Douglas McLean and John 8S. Ma- 
son, both assistant managers. 

The market for bottled gas will 
be first of all among the wealthy 
people of these countries, who are 
showing themselves eager to bene- 
fit as soon as possible from a fuel 
that has proved to have so many 
advantages. 

Most domestic installations will 
be of two cylinders. The company 
will retain ownership of all equip- 
ment and installations, and will re- 
quire some kind of deposit from 
consumers on equipment. The com- 
pany will sell appliances. 


- 
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A growing acceptance for im- 
portant commercial uses also is ex- 
pected in the near future, including 
use by the armies, hotels, restau- 
rants and hospitals. 

In the hotel and restaurant field, 
the desire to attract United States 
pleasure and business travelers, 
combined with the fact that these 
tourists are accustomed to the effi- 
ciency and luxury provided by gas, 
are expected to be important fac- 
tors. Travelers from the United 
States want a good supply of hot 
water, and food cooked with a fast 
flame, both easily obtainable from 
bottled gas. 

In addition to domestic and com- 
mercial uses, potential industrial 
uses include coffee drying, ceram- 
ics, and soap manufacture. 

Gas Popular (Nicaragua) S. A. 
has been running for about a year 
with head office on Avenida Roose- 
velt, Managua. This company now 
has over 500 upper class families 
as consumers and some commercial 
customers, including the Gran 
hotel in Managua, where LP-Gas is 
used for water heating, cooking, and 
laundry. The company expects to 
expand to 10,000 users in 15 years, 
and to spread into 13 communities. 
There are now 15 employes in the 
Managua office. 

So important did Nicaragua con- 
sider bottled gas that a 20% freight 
rebate was given on bottled gas 
shipments. A 50% reduction in 
taxes also was allowed. The law is 
in effect for 25 years. 

In Honduras, potential LP-Gas 


The 90,000-gal. bulk plant at La Liber- 
tad, El Salvador. 
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consumers are estimated to total 
5000, and in Guatemala the esti- 
mate is 30,000. 

The Prado hotel in Honduras has 
changed to LP-Gas for cooking. 
The Lincoln hotel has bought a new 
“Garland” range and soon will be 
cooking with gas. 

In certain areas, electricity is a 
competitor of bottled gas. But elec- 
tric facilities of Central America 
have been overburdened since the 
war. And this is aiding bottled gas 
development. 

A flood knocked out the Santa 
Maria dam, an important source of 
electricity for the West Slope in 
Guatemala. There is a question 
whether this dam ever will be re- 
built. 

As a result of the elimination of 
this dam, United Fruit Company, 
for its operations on the Guatemala 
West Slope, has been negotiating 
with a view to possible use of LP- 
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Office and appliance display room of 
Gas Popular. 


Gas for various purposes. It is pos- 
sible this company, whose opera- 
tions are all-important in the 
region, also will use LP-Gas on the 
East Slope of the country. 

The Popular Gas companies in 
the various countries will conduct 
cooking classes. They will empha- 
size use of pressure cookers, and 
also will aim to teach how to cook 
with less grease. Mr. Moyer reports 
that physicians who know the situ- 
ation have held that present meth- 
ods of using grease in these coun- 
tries have led to liver trouble. 

An indication of the opportunity 
for LP-Gas in Central America is 
had from the estimate that with 
present wages and costs, the cost 
of charcoal delivered for cooking 
for an average family of five is $10 
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to $15 a month. It is said that 
bottled gas for cooking, with water 
heating thrown in, for the same 
family is $20 a month. 

A survey in Guatemala indicated 


many advantages for bottled gas. 


over Other fuels. For one thing, a 
reduction in use of charcoal made 
from wood will lessen the hazard 
of deforestation. In 1945, it was 
estimated that in the vicinity of 
Guatemala City, for domestic use 
alone, about 4,000,000 board feet 
of lumber or its equivalent in car- 
bon were consumed each month. In 
other terms, it was found that do- 
mestic kitchens in Guatemala City 
each month were destroying about 
30 years’ growth of the national 
forest over an area of about 1000 
hectares. Commercial and industrial 
consumption together were believed 
at least equal to domestic consump- 
tion. And of course the population 
of Guatemala City is only a frac- 
tion of the entire population. 

The conclusion of those who 
made these studies was that use of 
wood as a fuel, either as is or con- 
verted into charcoal, created a seri- 
ous problem of depletion of the for- 
ests. The coming of bottled gas to 
Guatemala thus has an important 
advantage from the point of view 
of conservation of natural _ re- 
sources. 

There are no known sources of 
other fuels such as coal, lignite and 
petroleum in Guatemala which 
could be used to alleviate the fuel 
situation. Bituminous coal and oil 
could be imported, and gas could be 
manufactured from them and dis- 
tributed to the cities through pipe- 
lines. However, the capital outlay 
for such a project would be tre- 
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mendous. When considered in terms 
of the rate of development that 
could be anticipated, the amortiza- 
tion and interest charges would 
make the cost to the consumer so 
high that there would not be 
enough consumers to maintain the 
industry. 

It is for these many reasons that 
Guatemala and the other Central 
American countries are welcoming 
LP-Gas to increase their own com- 
fort, build up their tourist trade, 
conserve their natural resources 
and develop local industries—and 
thus, in turn, increase the prosper- 
ity of these countries. 


Esso Standard’s bulk plants are 
as follows: San Jose, Guatemala, 
120,000 gallons; La Libertad, El 
Salvador, 90,000 gallons; Caldera, 
Costa Rica, 120,000 gallons; Bal- 
boa, Panama, 60,000. 

Esso Standard Oil Company 
(Central America) has a total of 
about 2500 customers in these coun- 
tries. Their field of operation for 
the time being is chiefly residential. 
They are able to offer favorable 
prices, comparing with charcoal. 
Their operation is principally a 
straight bottle operation, confined 
to cooking, water heating and re- 
frigeration. 

Gas is transported from Aruba, 
Netherland, East Indies, in a 
17,000 barrel tanker, equipped with 
tanks capable of carrying 100,000 
gallons of propane. And the tanker 
at the same time carries other pe- 
troleum products. 

Manager of these plants is W. 
H. Wulf, former owner of Eastern 
Shore Gas Co., Snow Hill, Md. 


4) 











BRRRARE 


rti@ 





~ 
“ 





oR 
BUTANE-PROPANE News 
































= 
1 / 

be @:) 
ie 

92 8. 
at T/C 

Sutt cee ee goz = ft 
oy oT 2 BE oO joe Ke oge ze ee jote Ete Lt Llt | 29T ct 3 OT x 4/€ 
ooy €9€ See Eee 6Se jobe ote oz Let edt jtot ESt ENT jet | SIT 06 €L x oe 
ez Ste wt Sot 26t |Stt Wet gett Tr Sot |% 68 AE 2 189 co a xz 
oct got 4 te wl igo £9 2 GS GS |r Sl at Ze |e ze x g/€ 
fo i So SM of |% £ of ge |9 te zw oz |9et 1 862 xm 

omy ae 6 6g6e Cole |e 0Clee SCte ST SCT:sCSsfedt SCGSTSCGHT Het | Ee 16 = ao 
Sle Se ewe rt elt |65t Pt GET Off et [ETT GOT OCT de |62 z os ao J 
grt Set «Tet «(oT 6S CLR Okt PS 99 | 09 PJ €s gt at iS dz @ 2 
& 4 mo Sy of |e € TE ez 192 o 2 2 Ce Te qt 2a ao e/6 

oz 

®,n1d JO SpuBsNONL - MOTE sep jr 

oot gg SL* lge «00g «1 0S* «of = =Ok* sesso’ OOT 

govt} 06" lle lg oO WS |St 9° le gt 60° 06 

lo°T e og 69° 09° € gt: on ze te =. go° 0g 

Govt 6° ig? j|ole o9° 2° ie ay 6}S6*) «ge lt]e » 2 ol 

oo°t 06° oge 2° jog tS Sie of 869° JOE’ te et et 90° 09 

Ort T6° ce- &L° 99° [S5° Ze Te 6° Se? [Ze 2 got Tr So <4 

dort €g- SL* gr 09° jose €% ge €€ of |Se oz St’ ot So 0S 

ETT | 06" Sledge gr HS* SH ge: Es ks de see gt’ ET" S60" toe oY 

oot} oge 29° oge =6€S* so gt> «jor = E* OE de® tz’ | 02" } zt = goes to ot 

Gort lee jole gse ze ge aye |Se* of ge Eze te | ét° * ote lo foe Se 

0z*T 06° Cle 09° os* oy ot? 96° oe° ge° tee oz* gT° ct? zt° 60° goe £oe o¢ 

oot Sle 2cge jos tee if 6° o€ See tee 6r° gfe Ste jer ore doe Soe ze Sz 

Oz*Tt 00°T og* = ose ote €€e og* iz qz° oz* lv cre €te 2t° oT? go* = toe zo* oz 
06° «6S = Pr fic S&S 2 a ge ia cr <2 cr Ge fm = , i St 
09° = os © 606s «= Ges «foes = t= Ste Gre) ate «=(dfore «660° )«6goe) =6lo® )= gue | Soe e €0® zoe To® Fs OT 





euTT odtg uy dom amsserg eTqeMcTTY = 














42 


31G@VL ONIZIS 3did SV9O-d7t 





Copyright 1949 - Earle A. Clifford 





News 





How to Figure Pressure Drop 
In Gas Pipelines 


ELECTING the proper size pipe 

or tubing to assure satisfactory 
operation of the appliance is a daily 
problem with many installation 
men. Too often the job is completed 
under the trial-and-error or the 
rule-of-thumb method, based on 
past experience or on the recom- 
mendation of others. 

An accurate and reliable method 
of figuring pressure drop through 
pipe and tubing is not new. Engi- 
neers have used the formulas for 
many years, and various manufac- 
turers have published pipe sizing 
graphs or charts. Many of longhand 
methods are not practical under 
ordinary operating conditions. 

The purpose of this article is to 
introduce a simplified table for de- 
termining the proper size pipe or 
tubing to be used in making gas 
installations. 

To be of value to the installation 
man, a pipe sizing method must be 
usable—something that can be ap- 
plied to all types of installations. 
The methods that the table is based 
on have been in use over the past 
10 years. This simplified pipe sizing 
table has been accepted with en- 
thusiasm by men in the industry 
who welcome a practical method 
they can use with confidence. 

To use and understand this siz- 
ing table we must recognize certain 
factors that enter into a satisfac- 
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By P. E. GRAY 
Equipment Instructor 
National L-P Gas Institute, Tulsa 


tory gas installation. First and 
foremost, sufficient fuel must be de- 
livered to the appliance; an accept- 
ed minimum is 90% of the rated 
input. 

The regulator outlet pressure will 
drop as the gas flow is increased 
beyond the original setting of the 
regulator. Low temperatures also 
affect outlet pressures, and these 
factors must be accounted for in 
selecting the proper regulator for 
the job. 

An accepted minimum pressure 
at the outlet of a regulator is 
9.6”w-c-; the minimum delivered 
pressure at the appliance inlet is 
9.0”w-c.; leaving .6”W-¢. as the maxi- 
mum allowable pressure drop in 
pipe or tubing from the regulator 
outlet to the appliance inlet. 

In using the table to find the 
proper pipe size it is necessary to 
know three things: The length of 





The pipe sizing table described herewith 
was adopted as its No. 1 standard by the 
NBPA board of directors at its Dallas 
meeting Jan. 27-28. 











43 








the pipe run, the Btu input of the 
appliance, and the allowable pres- 
sure drop for the pipe line. This 
table has been worked out for pro- 
pane, but it will apply to n-butane 
or any of the mixtures. 

There are four parts to the sizing 
table. The upper left column repre- 
sents the pipe length in feet; the 
upper center gives the allowable 
pressure drop in the line; the lower 
left is O.D., K&L tubing and iron 
pipe size; and the lower center 
lists the gas flow in thousands of 
Btu’s. 

The table can best be put to use 
by giving an example and solving 
a simple piping installation. 








20° 
© =] 
Max. Allow. P.D. = .6" 


42,000 BIU'S 


Fig. 1. 











Example A. Figure 1 is an instal- 
lation of a domestic range requir- 
ing 42,000 Btu’s. Using K tubing, 
what size should the installation 
man select? 

Solution: The first step is to 
locate the pipe length of 20 feet on 
the table. Second, move horizontal- 
ly to the right and locate the al- 
lowable pressure drop of .6”. (If 
this comes between two figures, 
select the smaller one.) Third, move 
vertically downward into the K tub- 
ing bracket and find the proper 
Btu’s. (If the required Btu is not 
shown, select the higher figure.) 
The next step is to move to the left 
margin where the size of pipe or 
tubing is listed. 
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Fig. 2. 











The size tubing for Example A 
would be 14” K. 

Example B. An industrial burner 
of 200,000 Biu’s has been installed. 
Figure 2 gives the pipe length and 
size; what is the actual pressure 
drop? 

Solution: First, move from the 
34.” pipe size to the right and locate 
nearest Btu’s. Second, move verti- 
cally upward and intersect the hori- 
zontal row of figures opposite the 
pipe length. The figure at the in- 
tersection point is the actual pres- 
sure drop. 

The actual pressure drop for Ex- 
ample B is .36”w-<., 

Next, let’s consider the installa- 
tion of more than one appliance 
and the restriction or pressure drop 
of pipe fittings. On ordinary domes- 
tic installations the practical way 
to allow for pipe fittings is to as- 
sume an additional 5’ of pipe length 
for each 90° turn, and 214’ for 45° 
turns. 

Example C. Figure 3 shows an 
installation consisting of a range 
and water heater. What size pipe is 
required, and what is the actual 
pressure drop for each run of pipe? 

Solution: First, there are three 
separate pipe runs to be sized. 

1. Line A is 30’ long and must 
carry a total load of 60,000 Btu’s. 

2. Line B measures 10’ with an 
additional 5’ for the 90° elbow, 
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TABLE 1. 





Maximum Gas Flow Pipe or Actual 
Allowable Through Line Tube Pressure 
Line Length Pressure Drop in Btu’s Size Drop 
A 30’ 4 60,000 VK ia 
B 15’ 2 45,000 %K 3 
C 15’ By 25,000 YK 14 

















making a total of 15’; this line must 
carry 45,000 Btu’s. 

3. Line C measures 10’ with 5’ 
added for the 90° turn through the 
tee, giving a total of 15’. This line 
must carry 25,000 Btu’s. 





25,000 BIU's 


=) 


lo' jc 








45,000 BIU'S 


Fig. 3. 











Second, the maximum pressure 
drop of .6”w-c. is to be divided be- 
tween the outlet of the regulator 
and the inlet of the appliances. 
Each line is to be allowed a portion 
of the pressure drop according to 
its length. 

1. From the regulator out to the 
range line A is twice the length of 


MARCH — 1950 


line B and would be given 2/3 the 
maximum pressure drop or .4”¥-«-, 
Line B would be set up at .2”w-- 
for maximum pressure drop. 

Third, using the sizing table, 
Table 1 shows what is determined. 

In working the solution to Ex- 
ample C, please understand this 
table does not insist that three 
separate sizes of K tubing be used. 
Rather, the table shows the allow- 
able minimum size; also, the actual 
pressure drops. The choice of using 
tubing or pipe is left to the dealer 
or installation man, who in turn is 
governed by varying circumstances. 

Another vital point to bear in 
mind in sizing pipe, is that any 
future plans for additional appli- 
ances can well be prearranged for 
by the installation man in figuring 
the initial job. This of course has 
its limits from an economic stand- 
point, and it is a recognized fact 
that extreme oversizing is costly 
and should be avoided. 

This introduction and explana- 
tion of the pipe sizing table covers 
its basic use as applied to simple 
installations. The experience gained 
by using this table enables a per- 
son to adapt it more readily to the 
more complex installations. 
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10 Years Ago 








THE FAST-GROWING PROPANE TREE 





| TURN back the pages of Butane-Pro- 

pane News to March, 1940, and you 
| will note the tree of propane uses, pic- 
tured above. It was entitled "The Fast 
Growing Propane Tree." In the caption 
beneath it appeared this prophetic state- 
ment, "There will scarcely be a need that 
your prospect has which cannot be satis- 
fied with this multi-purpose fuel." 

The artist's conception of the same 
tree 10 years later appears at the left. 
It has grown to include hundreds of uses, 
strong-limbed, and deep-rooted. 

Lithographed 834xI2'/. in. copies of 
the 1950 "Butane Propane Tree" may be 
obtained at 25 cents each. Mail requests 
to Butane-Propane News, 198 S. Alvarado 
St., Los Angeles. 
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Notes compiled from various issues 
of BUTANE-PROPANE News a decade 
ago: 


We said “Safety First’’ should be the 
basic motto of the LP-Gas industry. 


€ 
The most widely read article ever pre- 
sented to the industry made its first ap- 
pearance—“The ABC’s of LP-Gas” by 
Harold W. Wickstrom. 


e 
George G. Oberfell, vice president in 
charge of research for Phillips Petroleum 
Co., was the first LP-Gasman to receive 
the Hanlon Award. 


© 
What of supply? No fear was felt for 
the future supply of fuel—a long and 
useful life for the industry was foreseen. 
s 
The use of propane in the metallizing 
industry was introduced for the first time. 


* 
J. Woodward Martin was president of 
the LPGA. 


— 
Florida dealers organized and held their 
first meeting. 


e 
Price cutting was real danger to the 
industry. 


3s 
A Texas courthouse used LP-Gas for 
lights and heat. 
ry 
Butane was revolutionizing the _ rice 
drying industry by cutting time and costs. 
af 
Synthetic rubber was made using no 
raw materia] other than butane. 


* 
Over 2000 butane-fueled engines in West 
set pace for nationwide acceptance. 


€ 
Union Pacific streamliner first train to 
use LP-Gas as operating fuel. 


e 
Aboveground metering systems new type 
of installation in Oklahoma. 


€ 
Heating appliances first approved by 
AGA Labs. 


e 
Harold Greenwood bought Gardner, 
Mass., utility with 600 customers for $1. 
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It's a 3-Billion Dollar Giant 


— . giant serving 
over 61% million rural and 
small town homes, 400 cities, and 
a wide sweep of industry; supply- 
ing fuel for over 78,000,000 meals 
daily; and with an untapped do- 
mestic market of 10 to 12 million 
homes — 

This is the liquefied petroleum 
gas industry picture today after 
a phenomenal 10-years’ growth. 
The industry, its growth and 
market, were described recently by 
Kenneth W. Rugh, sales manager, 
Philgas Division, Phillips Petrole- 
um Co., Bartlesville, Okla., a rec- 
ognized national authority on the 
statistics of LP-Gas distribution 
and markets, at a Tulsa Chamber 
of Commerce public affairs forum. 

The meeting was conducted by the 
National L-P Gas Institute, Tulsa, 
under the direction of Keith Clev- 
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enger, before more than 325 leaders 
of the industry, particularly natural 
gasoline manufacturers who produce 
about 75% of the LP-Gas marketed 
in the nation, and an interested group 
of businessmen. 

Howard E. Felt, vice president, 
Warren Petroleum Corp., Tulsa, de- 
scribed the launching of the national 
sales promotion program backed by 
producers, equipment manufacturers, 
and more than 3000 distributors to 
insure present markets, increase 
sales, and help balance the winter 
and summer load. 

He pictured the time when LFP-Gas 
sold itself without promotion. Now, 
with increased production, and with 
the electric industry going after the 
market, LP-Gas must be promoted. 
He also pointed out that the indus- 
try must promote itself as an indus- 
try on a national basis, rather than 
by individual companies. He outlined 
the LPGA national advertising pro- 
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gram, told how it tied in with GAMA 
and the Natural Gasoline Associa- 
tion of America. He also explained 
the methods by which each group 
will participate in financing the 
campaign. 

Earle A. Clifford, chief instructor 
of the National L-P Gas Institute, 
presented briefly the growth of the 
Institute, which is entering its fifth 
year. The organization’s training pro- 
gram provides trained personnel for 
the industry and helps meet the in- 
creasing requirements for greater 
safety and higher service standards. 
He introduced the administrative and 
faculty personnel of the Institute, 
headed by F. E. Farley, its president 
and founder, and the 94 trainees cur- 
rently enrolled, representing 15 states 
and Canada. 

Special guests included Harold 
Dunn, president, Shamrock Oil & Gas 
Co., Amarillo, Texas, and former 
president of the Natural Gasoline 
Assn. of America; John H. Lynch, 
president, LaGloria Corp., Corpus 
Christi, Texas; and George P. Bunn, 
manager, natural gasoline division, 
Phillips Petroleum Co., Bartlesville; 
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Left to right: F. E. Farley, president, | 
National L-P Gas Institute, Tulsa; Ken- 
neth W. Rugh, sales manager, Philgas 
Div., Phillips Petroleum Co., Bartles- 
ville; George P. Bunn, manager, Natu- 
ral Gas Div., Phillips Petroleum Co.; 
Dean R. L. Langenheim, engineering 
school, University of Tulsa; John H. 
Lynch, president, LaGloria Corp., Cor- 
pus Christi; M. H. Massey, Ross-Martin 
Co., creators of LP-Gas accounting sys- 
tem; Earle A. Clifford, chief instructor, 
Nationa! L-P Gas Institute; Harold 
Dunn, president, Shamrock Oil & Gas 
Co., Amarillo; Mark Patton, president, 
Hurley Gasoline Sales Co.; Howard E. 
Felt, vice president, Warren Petroleum 
Corp., Tulsa; and William G. Skelly, 











president, Skelly Oil Co., Tulsa. 





members of the-finance committee of 
the national LP-Gas promotion cam- 
paign, of which Mr. Felt is chairman 
of the Producers committee; Dean R. 
L. Langenheim, engineering school, 
University of Tulsa; William G. 
Skelly, pioneer oil man and LP-Gas 
manufacturer and distributor; and 
Lea West, representing the state fire 
marshal, Oklahoma City. 
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How to Plan Deliveries 





For Greater Profit 


AROLINA Butane Gas Co., one 

of the most substantial opera- 
tors in the Southeast, attributes 
its success and growth largely to 
its economical system of delivery. 

As a service to the industry, the 
company, headed by M. L. Trotter, 
president, and his brother, H. O. 
Trotter, vice president, has made 
available to BUTANE-PROPANE News 
information about its “planned de- 
livery.” 

Carolina Butane Gas Co. was 
the first company to introduce 
bulk distribution of LP-Gas in the 
Carolinas. It now distributes sev- 


By ED TITUS 





eral million gallons annually, with 
a fleet of 13 trucks of 1200 to 1500- 
gal. capacity operating out of seven 
strategic locations. 

The company soon learned the 
importance of an economical means 
of delivery. 

It was found that to distribute 
the gas economically, no delivery 
truck should operate beyond a 
radius of 35 miles from its bulk 
plant, and that deliveries should be 
made on a regular schedule, in- 
stead of delivering at the custom- 
er’s request. 

This necessitated a consumer 
educational program to allow the 
driver to keep storage tanks filled 
on each delivery. 

As a result, storage tanks are 
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now filled at intervals of approxi- 
mately three weeks during the win- 
ter, and six weeks during the sum- 
mer. The driver calls on the cus- 
tomer on each of the deliveries. 
To record this procedure, Caro- 
lina Butane had the Post Index 
Co. make portable post-index vis- 
ual binders. Each of these binders 
contains a space for 25 3x5 cards. 
These cards (Fig. 1) are ar- 
ranged in such a manner that when 
the driver leaves the plant the first 
customer listed will be the nearest 
customer to the plant. The next 


M. L. TROTTER 


President and 
general manager, 
Carolina Butane 

Gas Co., Inc. 
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View of Carolina Butane Gas Co. bulk 
plant and battery of trucks located 3!/2 
miles from center of Columbia, S. C. 


customer will be the nearest one 
to the previous one serviced. 

This enables the driver to serve 
the customers in the most advan- 
tageous order, and keep mileage to 
a minimum. 

The post-index card file or bind- 
er is punched at the top with two 
holes, allowing it to be placed in a 
heavy post binder while in use by 
the driver, and is sufficiently thick 
to hold three or four index files. 

These post-index files are kept 
at the service manager’s desk on a 
large panel, in their proper order, 
enabling the service manager to 
know at all times when each par- 
ticular route was last serviced. 

The service manager at a glance 
can tell the files that a driver is 
using and can plan in advance his 
route for the following day. 

Each day the driver is given one 
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FIG. 2 
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DELIVERY 


% BEFORE 





% AFTER 


FIG. | 


or more route files for that particu- 
lar day’s work. At the close of the 
day these files are returned to the 
service manager and placed back on 
the control board in their perma- 
nent places. 

This enables the service manager 
immediately to refer to any cus- 
tomer on any route in a few sec- 
onds should he receive a call from 
a customer who is out of gas. 

By referring to a customer’s 
card, he can immediately deter- 
mine the date the driver was last 
in the customer’s premises; the 
percentage of gas in the tank on 
that date; and whether or not the 
customer refused gas on this deliv- 
ery—and if so, in the remarks col- 
umn, the reason. 

The above procedure enables the 
service manager to discuss intelli- 
gently with the customer the ne- 
cessity for a special trip, and the 
additional charge for this trip. Or 
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the service manager may advise the 
customer when the driver will again 
service his vicinity on his regular 
route. 

Special trips will be made to any 
customer at any time. But charges 
are made for these trips. By this 
method, Carolina Butane reports 
they have practically eliminated 
special calls. 

Ninety-five per cent of the com- 
pany’s customers now allow the 
driver to keep their systems filled 
on scheduled trips. 

Carolina Butane’s customer 
cards are yellow and red. A red 
card signifies a 200-lb. working 
pressure vessel, a yellow card, a 
100-lb working pressure vessel. 
The yellow card also indicates 
that straight propane must not be 
used. 

The fuel generally used, how- 
ever, is a butane-propane mixture. 

There is space for the name, ad- 
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dress and capacity of tanks, also 
for date, delivery in gallons, per 
cent before, per cent after, and 
remarks. The initials “cap” on the 
cards stand for capacity. If a cus- 
tomer refuses gas, the driver makes 
a note of it. 


Service Manager Selects Routes 


Each afternoon the service man- 
ager chooses the routes to be 
worked the next day. These route 
files are then turned over to the 
accounting department. And state- 
ments are drawn on all accounts 
that have a balance due. 

From the accounting depart- 
ment, these files are routed to the 
branch managers. Statements due 
are folded and inserted in the 
proper index file at that time. 

If a statement is inserted in a 
customer’s holder with the custom- 
er’s card, the driver knows he is to 
collect the statement in full, or not 
deliver any more gas. 

In this way, the company is able 
to keep accounts receivable to a 
minimum. 

A check on the efficiency and 
cost of each truck and driver is 
obtained from Carolina Butane 
Gas Co.’s “Daily Gas Report” 
(Fig. 2). 

These reports are kept up each 
day for each truck. There is a line 
for each delivery, with spaces to be 
filled in for date of invoice, invoice 
number, sale number, customer’s 
name, account number, gallons de- 
livered for what price, total gal- 
lons delivered, cash, charge and 
total. 

Each of these items is totaled 
for the day. Then there are 


54 


spaces for bringing forward the 
total from previous reports, and 
for “total this month to date.” 

In other words, for any given 
day the company has a record of 
the total gallons delivered by any 
truck—also the cash taken in and 
total charged, and total of both 
cash and charge for the truck up to 
that day of the month. 

Other spaces at the bottom of 
this daily sheet provide for “pres- 
ent speedometer reading,” “previ- 
ous speedometer reading,” ‘mile- 
age this report” and “total mileage 
this month.” 

At the bottom center of this 
daily form there is pace for “pres- 
ent totalizer reading,” “previous 
totalizer reading,” and “gallons 
delivered (meter).” 

It is an easy calculation in the 
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lower left-hand corner, then, to 
arrive at “gallons delivered per 
mile, this report,” and “gallons de- 
livered per mile this month to 
date.” 

With this system, Carolina Bu- 
tane has discovered that if a 
driver delivers less than 10 gals. 
per mile, it is worth while to make 
a check. The average driver will 
deliver perhaps 11.5 gals. per mile 
driven. The company has found 
that the average cost to deliver, 
with the best possible system, is 
around 1.8 cents per gallon. 

Another form used by Carolina 
Butane is Ross-Martin Form 514 
(Fig. 3). This form is a compact 
driver’s record for the month. It 
is entitled “Delivery Expense Rec- 
ord.” There are spaces for make or 
model of equipment, routes driven, 
driver’s name and equipment num- 
ber. 

Form 514 is kept by the ac- 
counting department from records 
received daily from the driver, and 
invoices of service, etc., to the vari- 
ous trucks. 


Individual Truck Accounting 


It is possible to see readily from 
the gas report mileage of that date, 
and also the number of gallons de- 
livered that day. Cost accounting 
is kept on each individual truck 
and charged to that truck immedi- 
ately upon receipt of invoice for 
services rendered to the truck. 

For each day of the month the 
following information is put down 
on Form 514: 

Date, miles driven, gallons de- 
livered, and the following informa- 
sg about operating expenses each 

ay: 
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Fuel, oil, tires and tubes, repairs 
including labor, driver’s earnings, 
and miscellaneous expense. These 
expenses are totaled for each day. 
Then the daily expenses are totaled 
to make a total for the month on 
operating expenses. 

In the lower left-hand corner of 
the form there is space for depre- 
ciation on equipment for the 
month, insurance for the month, 
compensation insurance earnings, 
and taxes for the month. These 
are totaled to make the total fixed 
expenses for the month. 

Fixed expenses are then added to 


FIG. 4 
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operating expenses, to produce the 
total cost of operating this vehicle 
for the month. 

A simple calculation produces 
figures for the month on average 
cost per miles driven, and average 
cost per gallon delivered. These 
entries are made in the lower right- 
hand corner of the form. 

All gas is delivered through a 
a liquid meter. The meter is 
equipped with a master duplicator 
using three copy meter checks 
(Fig. 4). 

These meter checks carry a sym- 
bol and number, such as K1034. 
The “K” will indicate the driver 
and in this manner it is easy to 
identify each driver’s meter checks. 
Each day the driver inserts his 
speedometer reading from his 
truck and the totalizer reading of 
his meter on the last meter check 
used daily. 

These figures are verified by the 
service manager, and all meter 
checks and collections for the day 
are turned over to the service 
manager. 








FIG. 5 








The service manager gives a 
particular driver a_ receipt for 
meter checks No. K1034 through 
No. K1054. He quickly adds the 
amount of the cash sales on the 
meter checks and gives the driver 
one receipt for the total cash cov- 
ered by the 20 tickets. If a driver 
has collected from a customer the 
receipt is written immediately and 
the receipt given to the driver. 

Most of Carolina Butane’s tank 
customers have tanks of 240 to 
1000-gal. capacity. There are some 
150’s also. 

The company does business in 
approximately two-thirds of South 
Carolina, in the central and north- 
east sections of the state. 


Domestic Uses Lead 


Carolina Butane’s customers are 
principally domestic. It has 75 to 
80 employes, and bulk plants with 
total storage of about 200,000 gals. 
in Columbia, Conway, Florence, 
Georgetown, Orangeburg, Green- 
wood, and Chester, all in South 
Carolina. 

In addition to the tank opera- 
tions described above, Carolina 
Butane now has bottle operations 
and cylinder filling facilities at all 
these plants. 

The vicinity around each of 
these plants is usually divided 
into separate areas, to be served 
in general on given days in the 
cylinder operation. For instance, 
as shown in Fig. 5, a driver serv- 
ing the vicinity of Columbia 
might devote Monday to the area 
northwest of this city, Tuesday to 
the northeast area, Wednesday 
and Thursday to the region to the 
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The NEW Perfection-made 


ACORN-ORIOLE 


Gas Range 
still priced for volume... 


but with many improvements you asked for! 


When the Perfection Stove Company took over the Acorn-Oriole gas ranges 
they made a lot of changes you'd been good enough to suggest: 


y@ ... they threw out parts you hadn’t raved about 


j@ ... and replaced them with new, better-looking, 
more practical elements and accessories 


4 ... they divided the burners as you requested 


j# ... and gave the whole range a shining Titanium 
Porcelain acid-and-stain resistant coat of armor 


But— of course — Perfection left the features you were sold on: 


yw... they kept the even-baking Banquet oven 
j@ ... and the unique adjustable oven door-spring 


that’s out of the heat zone 


Specially engineered for use of L. P. gas 


AcorN-ORIoLe pivision A. PERFECTION Stove Co. 


7138-A Platt Avenue, Cleveland 4, Ohio 
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southeast, and Saturday to the 
territory southwest of the city. 
Friday would then be free to help 
with cylinder installations. 

Each area is covered weekly. In 
the cylinder operation there are 
dual installations only. A _ cus- 
tomer drops a card to the com- 
pany when one cylinder is empty. 
For all cards received this week, 
a filled cylinder will be delivered 
the following week on the particu- 
lar day the driver serves that area, 


Uses Own Plane for Travel 


Mr. Trotter, president, treas- 
urer, and general manager of Car- 
olina Butane Gas Co., Ince., pilots 
his own plane on visits to various 
branches of the company and on 
occasional pleasure jaunts. 

An active member of the na- 
tional Liquefied Petroleum Gas 
Assn., Mr. Trotter has served on 
various committees. At present he 
is advertising and publicity chair- 
man of the LPGA. He is also a 
member of the board of directors 
of the association and recently has 
been appointed to serve on the Na- 
tional Committee for LP-Gas Pro- 
motion. 

He is chairman of the publicity 
and advertising committee of the 
South Carolina LP-Gas Assn. and 
was instrumental in forming this 
association. He served as its first 
president. 

Mr. Trotter has been connected 
with Carolina Butane Gas Co. in 
various capacities since its found- 
ing in 1938; has been manager 
since 1942; and president since 
1944, 
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CALENDAR 
1950 

Mar. 20-24—South Eastern LP-Gas Service 
School. Southern Technical Institute, 
Chamblee, Ga. 

Mar. 24-25 — Alabama LP-Gas Dealers 

Assn, Birmingham. 

March 24-25—South Dakota LP-Gas Assn, 
Annual convention and _ trade show. 
Hughitt Hotel. Huron. 

March 26-28—Kansas State College Engine 
Fuel Service School. Manhattan. 

Mar. 27—Gas Fuel Technology Course 
starts at Southern Technical Institute. 
Chamblee, Ga. 

April 6-7—Georgia LP-Gas Assn. Annual 
Meeting. Ansley Hotel. Atlanta. 

April 12-14—National Petroleum Assn. 
Hotel Cleveland. Cleveland, Ohio. 

April 24-26 — Natural Gasoline Assn. of 
America Annual Convention. Texas 
Hotel. Ft. Worth, Texas. 

May 8-11 — Liquefied Petroleum Gas 
Assn. Annual Convention & Trade Show. 
Palmer House. Chicago. 

May 15-18—National Fire Protection Assn. 
Haddon Hall, Atlantic City, N. J 

May 18-19—Missouri LP-Gas Assn. Con- 
vention and Trade Show. Hotel Presi- 
dent. Kansas City, Mo. 

May 28-30—Gas Appliance Manufacturers 
Assn. Annual Meeting. The Greenbrier, 
White Sulphur Springs, W. Va. 

June 18-20—Colorado LP-Gas Assn. Annual 
Convention and Trade Show. Troutdale 
in the Pines, Evergreen, Colo. 

June 22-24—Texas Butane Dealers Assn. 
Blackstone and Pexas Hotels. Fort Worth. 


July 12-13—National Butane-Propane Assn. 
Directors meeting. Rhinelander, Wis. 


July 24-26—Mid-Continent LP-Gas Service 
School. University of Kansas. Lawrence, 
Kans. 

Aug. 21-22—Kentucky LP-Gas Assn. An- 
nual Convention and Trade Show. Seel- 
bach Hotel. Louisville. 

Sept. 13-15—National Petroleum Assn. 
Hotel Traymore. Atlantic City, N. J. 


Sept. 18-19—National Butane-Propane Assn. 
Annual meeting. Hollenden Hotel. Cleve- 
land, Ohio. 


Oct. 2-6— American Gas Assn. Annaal 
Convention. Atlantic City, N. J. 


Oct. 2-6—Gas Appliance Manufacturers 
Assn. Exhibition of Gas Appliances and 
Equipment. Atlantic City, N. J. 


Oct. 16-20—National Safety Congress. 
Chicago, Ill. 
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Safe Practice Tables and 
Diagrams Still Available 


There are still available a limited 
number of the foldout charts showing 
safe practice tables and diagrams that 
appeared in the June, 1949, Safety 
Issue of BUTANE-PROPANE News. 
These may be had for 10 cents a copy. 

This foldout, in size approximately 
44 in. long by 10% in. deep, is prac- 
tically a summary of the recom- 
mended safety practices on house pip- 
ing and gas appliances appearing in 
the entire issue. It is printed on both 
sides so dealers desiring to post this 
on their bulletin boards should really 
have two copies. 


Heating Group Elects Officers 


New officers of the National Warm 
Air Heating & Air Conditioning 
Assn. are Clarence S. Franke, Amer- 
ican Furnace Co., St. Louis, presi- 
dent; Will D. Redrup, The Majestic 
Co., Huntington, Ind., 1st vice presi- 
dent; and C. B. Phillips, Surface 
Combustion Corp., Toledo, Ohio, 2nd 
vice president. 

They were elected at the associa- 
tion’s annual convention held in 
Cleveland in December. 

In conjunction with its announce- 
ment of the election of these new 
officers, the association indicated that 
it was investing more than $134,000 
this year in research, trade educa- 
tion, and consumer publicity for the 
promotion of warm air heating. 


New York Safety Council 

Plans Convention for March 
A major conference for the purpose 

of reducing accidents of. all kinds 

throughout the nation will be held in 

New York City during the last four 

days of March. Harold K. Kramer, 
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president of the Greater New York 
Safety Council, has announced that 
200 safety experts from many parts 
of the country would address the 50 
sessions of New York’s 20th annual 
Safety Convention and Exposition to 
be held at the Statler and Governor 
Clinton hotels, starting Mar. 28. 

The latest techniques in accident 
prevention will be discussed by au- 
thorities. 


Southeastern District Will 
Have 2nd Service School 


The second annual Southeastern 
LP-Gas service school, conducted by 
the Southern Technical Institute, 
Chamblee, Ga., is scheduled for March 
20-24 in Chamblee, just north of 
Atlanta. The school is sponsored 
jointly by the Liquefied Petroleum 
Gas Assn. and the engineering exten- 
sion division of Georgia Institute of 
Technology. 

The school, arranged by the edu- 
cational committee of the sixth dis- 
trict of the LPGA, is open to every- 
one connected with the LP-Gas in- 
dustry — servicemen, manufacturers’ 
personnel, dealers, and underwriters. 

The total cost for the school, in- 
cluding meals and lodgings for five 
days, manual fee, and registration 
fee, is $28.50. A registration fee of 
$10 will be paid by those not desiring 
room and board. However, students 
will be required to furnish bed linens. 
Class rooms, dormitories, and dining 
hall of the Southern Technical Insti- 
tute will be used in conducting the 
school. 

Applications should be mailed to C. 
H. Taylor, coordinator, short courses 
and conferences, Georgia Institute of 
Technology, Atlanta, Ga., as soon as 
possible as the registration is limited 
to 220 students. 
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By VICTOR A. SCHLICH 


An increased bottled gas load in one 
section of Maine Gas territory indi- 
cated the need for an additional 
bulk plant. A careful cost study elim- 
inated this need and substituted a 
network of trucking depots. The au- 
thor, in detail, discusses how this de- 
cision was reached. 
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R NOT TO BUILD 
A BULK FILLING PLANT 


N THE face of expanding use of 

bottled gas throughout the na- 
tion, many independent dealers 
and distributors are asking them- 
selves, “How big a gas load must 
I have before I can economically 
build a bulk filling plant?” 

Here is a yardstick, based on 
strict economics and cost studies, 
which convinced officials of Maine 
Gas & Appliances, Inc., of Port- 
land, Maine, that a minimum load 
of 1,500,000 pounds must be 
reached before bulk plant construc- 
tion is feasible. 

Maine Gas already has one fill- 
ing plant with a 30,000 gallon 
storage tank in Portland. Expand- 
ing dealerships mushroomed the 
demand for gas in all sections of 
the vast territory—approximately 
42,000 square miles. 

“We are faced with a serious 
problem,” explained C. C. Turner, 
vice president and general man- 
ager. “Should we build a second 
bulk plant in a more distant sec- 
tion of our territory to take care 
of the increased demand, or was 
there some other solution?” 

After a careful study of costs 
involved in over-the-road transpor- 
tation of cylinders versus bulk 
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plant operation and construction 
costs, Maine Gas decided to set up 
a system of strategically located 
cylinder depots served by truck. 
Dealers in the various depot areas 
draw full cylinders from the de- 
pots and leave their empties. 

Production facilities at the 
Maine Gas Portland plant were 
increased, and plans made to in- 
crease storage space—all supple- 
menting the truck transportation 
idea developed. 

Table 1 shows some of the more 
salient figures provided by Mr. 
Turner listing the approximate an- 
nual operating cost facing a dealer 
or distributor who builds and op- 
erates a 30,000 gallon bulk filling 
plant. 

Mr. Turner believes a plant of 
this size, with the labor indicated 
in Table 1, could comfortably turn 
out 200 100-pound cylinders daily. 
Assuming 300 working days a 
year, the plant could fill 6 million 
pounds at a per pound cost of 
$0.00213. 

“But,” warned Mr. Turner, 
“very few plants find themselves 
operating anywhere near their full 
annual ‘capacity. The daily filling 
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POL SPEED RING ADAPTER 


The POL Speed-Ring Adapter spins quickly into 
place and cinches up by hand for a tight leak- 
proof seal at the synthetic rubber ring. This ring 
provides a cushion gasket-like seal which makes 
for safer operation than ordinary metal-to-metal 
POL connections. Selwyn-Landers Speed Rings 
also available for 1%” and 134” Acme Threads. 


For SAFE 
SELWY!| 


QUICK FILLING H( 





BS 
SPEED RING 
EXTENSIONS 


The “CAUTION ZONE” extends about 
six inches in every direction from the 
fill-valve connection. This is where full 
safety precautions should be used. 
Selwyn-Landers Speed-Ring Extension 
Adapters keep the operator's hands in 
the safe zone and at the same time 
make the filling operation fast, easy. 


SAFETY CHECK FILL COUPLING 


For tanks with fill-valves of single back- __ filling hose is connected and tank filled. 
pressure check construction, the S-L 901 Before removing the filling hose, the bleeder 


coupling is connected prior to filling. The | valve on the S-L 901 is opened. If continuous 





liquid discharge is indicated, the bleeder 
valve is closed and the S-L901 is left installed 
and capped, thus eliminating the hazard cre- 
ated by a sticking fil!-valve stem. At a more 
convenient time the defective fill-valve can } 
be replacec’. The S-L 901 coupling costs only 
slightly more than a fill-valve. Every delivery 
truck should carry at least two S-L 901 Safety 


Check Fill Couplings. 


SELWYN-LANDERS FIT 


TINGS FOR SAFETY 
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Labor (part time) 


Table 1—Annual operating cost of 30,000-gal. bulk storage plant 


Approximate cost of plant under present conditions............ $50,000 
Interest on investment @ 5%..... 
Depreciation (over 10 years)...... 
meat, light anid: power. «6 <..05.50. 
Taxes ($50/thousand, at $30,000 valuation).......... 
Labou (full time at $46 a week, one man)............ 


Hae rail Magan ames $2500 








Total annual operating cost 


ROOT TT Re COT C $12,832 








load fluctuates a great deal in the 
average plant.” 

Maine Gas officials believe that 
efficient practice dictates a maxi- 
mum cylinder handling cost — in 
the plant—of one cent per pound 
of gas. With the annual cost of 
$12,832 computed in Table 1, this 
indicates a minimum annual load 
of 1,283,200 pounds is needed be- 
fore the plant will break even. 

“And nobody can afford to just 
break even with a bulk plant,” said 
Mr. Turner soberly. “That’s why 
we feel a minimum load of 1,500,- 
000 pounds a year is required be- 
fore a dealer can even consider 
plant construction.” 

Now, let’s study the truck operat- 
ing costs compiled by Maine gas in 
its study of transportation vs. bulk 
plant operation. 

Maine Gas figured its truck op- 
erating cost at 23 cents a mile. 
This figure includes gas, oil, depre- 
ciation, repairs and insurance, At 
this per-mile cost, the truck could 
be operated 55,791 miles before its 
annual expense would exceed the 
annual operating cost of a bulk 
filling plant. 

The Maine Gas truck is_ big one. 
It can carry 100 100-pound cylin- 
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ders at a time. The truck can make 
123 trips annually, with a full 
load—each trip one of 455 miles 
round trip—before it will exceed 
plant operating cost. In other 
words, the truck could make 123 
round trips to a depot 227 miles 
distant. 

Of course, if the trips are short- 
er than the average 227 miles 
shown in the previous paragraph, 
the truck can make more trips, de- 
livering more gas—all at the same 
cost. 

Such 
Gas. 

None of the Maine Gas truck- 
borne cylinder deliveries is made 
to individual dealers. They all are 
made to five strategically located 
bulk depots located in scattered sec- 
tions of the firm’s territory. 

Three are in Maine and two in 
New Hampshire. Maine depots are 
located at Presque Isle, Old Town 
and Waterville. New Hampshire 
has depots at Lancaster and Con- 
cord. 

Only one of the depots is an ex- 
cessive distance from Maine Gas’ 
Portland headquarters. Presque 
Isle is about 290 miles away. Other 
distances are Old Town, 155 miles; 


is the case with Maine 
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Lancaster, N. H., 100 miles; Con- 
cord, N. H., 86 miles, and Water- 
ville, 80 miles. 

What are these depots and how 
are they constructed and operated? 

Each depot is an ordinary wood- 
en platform, unsheltered, with a 
minimum capacity of 200 100- 
pound cylinders. Trips to the vari- 
ous depots are plotted so as to 
keep each depot with 100 gas-filled 
100-pound cylinders on hand at all 
times. This permits space for 
storage of 100 empties, allowing 
the truck to make deliveries in 
economical 100 cylinder lots. 

Depots are surrounded by a 
fence, and usually are located on 
the property of a Maine Gas deal- 
er who is charged with the respon- 
sibility of checking the depots, 
maintaining them, and keeping a 
simple set of records. In return for 
his work, the depot dealer has the 
convenience of a full stock of cylin- 
ders to draw from without the 
need of any investment or trucking 
expense. 


Exchange of Cylinders at Depot 


Depot dealers permit other 
Maine Gas dealers in the surround- 
ing territory to exchange empties 
for full cylinders, and make out a 
shipping and receiving report of 
each transaction. A copy of this 
report goes to the Maine Gas Port- 
land headquarters which handles 
billing and other necessary paper 
work. 

To demonstrate more clearly how 
the cost figures in Table 1 can be 
applied, Mr. Turner cited the case 
of a hypothetical dealer who has 
an annual gas load of 1,000,000 
pounds. 


70 


As shown in Table 1, the cheap. 
est per-pound cost the dealer could 
have would be 1.28 cents plus the 
cost of the gas. Keep your eye on 
that 1.28 cents per pound. 

That is part of the per-pound 
cost the dealer would have if he 
built a bulk plant with a million 
pound annual load. (The annual 
operating cost of $12,832 divided 
by 1,000,000 pounds.) If he went 
to a distributor, such as Maine 
Gas, he would be offered his gas at 
cost plus 1.28 cents a pound. 


No Worries of Ownership 


“He would get his gas as cheap 
from us as if he had his own 
plant,” explained Mr. Turner, “but 
he would have none of the worries 
of bulk plant operation.” 

The distributor selling the deal- 
er his gas then would have $12,800 
to cover his transportation costs. 
But would truck transportation of 
10,000 cylinders cost that much? 

The answer is “No.” 

A distributor operating a truck 
at the Maine Gas per-mile cost of 
23 cents would be able to deliver 
two million pounds to a dealer 140 
miles from his bulk plant, or one 
million pounds to a dealer almost 
300 miles away, before he would 
use up all the $12,800. 

The same reasoning holds true if 
a distributor wants to meet an in- 
creasing demand for his gas in a 
distant section of his territory. 

.“As the load increases, trans- 
portation costs rise to the point 
where it’s cheaper to build a bulk 
filling plant,” commented Mr. 
Turner. But he feels a word of 
caution should be offered to all in- 
dependent dealers and distributors 
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There is an easier way... 


Why try to find product information in overburdened files and 
outdated catalogs? 


Your Butane-Propane News Catalog File is classified and indexed 
for quick reference to the latest catalogs of more than 140 manu- 
facturers of LP-Gas Equipment and Appliances. 


Always ready to use—never lost or misplaced—because the cata- 
logs are bound in one volume, and replaced every year. 


The Buyers Guide Index will tell you who makes a 
product you know by trade-name only. 


The Geographic Index will tell you who makes it— 
or sells it—in your own town or nearby. 


¥ TO SPECIFY * TO BUY * TO SELL * TO CHOOSE USE 


Butane-Propane News Catalog Fil 


198 SOUTH ALVARADO STREET © LOS ANGELES 4, CALIFORNI 


if you are an LP-Gas Distributor, Producer or Dealer you can qualify for a copy of 
this Catalog ... Write today on your letterhead ... 9000 distributed FREE each year. 








who are contemplating bulk plant 
construction. Briefly, it is this: 

“Be sure your load warrants it. 
Our cost studies show quite plainly 
that construction is not economic- 
ally feasible until a minimum an- 
nual load of 1,500,000 pounds is 
reached. If you build a plant be- 
fore you have such a minimum load, 
you’re inviting trouble.” 

Mr. Turner has followed his own 
advice. 

An increasing load in one sec- 
tion of Maine Gas territory appar- 
ently indicated the need for con- 
struction or purchase of a bulk 
plant. Close study of the compara- 
tive cost of construction versus 
truck transportation showed trucks 
to lead by far. 

“When our load in that area, or 
any other, reaches the safe mini- 
mum, then we'll consider building 
more bulk plants,” states Mr. Tur- 
ner. “But not before then.” 


Plans Shaping Up For LPGA 
National Convention, May 8-1 | 


Plenty of opportunity to play—as 
well as learn—will be provided at the 
convention and trade show of the Li- 
quefied Petroleum Gas Assn. May 8-11 
at the Palmer House, Chicago, accord- 
ing to W. A. Schuette of Hausgas, 
Inc., Washington, Mo., chairman of 
the arrangements committee. 

The 1950 edition of the “Gas-Flame 
Gaieties,” to be presented at the an- 
nual banquet, will be produced by the 
same theatrical firm responsible for 
the entertainment at the 1949 con- 
vention. 

The banquet is scheduled for Wed- 
nesday evening, May 10, and a cock- 
tail party for Tuesday evening. 
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Focusing the spotlight on two of the 
most important phases of LP-Gas op- 
erations, sales and service, the con- 
vention program will feature talks 
by national leaders on many pertinent 
industry subjects. How to meet elec- 
trical competition and the importance 
of good record-keeping are two of the 
topics to be discussed at the market- 
ers’ session. At the same meeting, a 
state fire marshal will be asked to 
tell what he expects of the LP-Gas 
industry. 

A bigger and better Trade Show 
displaying all the latest types of LP- 
Gas appliances and equipment will be 
one of the headline attractions at the 
convention. 


Kenneth Jobson Elected 
President, Compressed Gas 


Kenneth G. Jobson, manager, cyl- 
inder maintenance and testing depart- 
ment of The Linde Air Products Co, 
was elected presi- 
dent of the Com- 
pressed Gas Assn. 
at the annual 
meeting held at 
the Waldorf - As- 
toria hotel in New 
York, Jan. 23-24. 

Mr. Jobson is 
recognized as one 
of the leading 
authorities on the 
design and test- 
ing of containers 
for compressed 
gases. His career 
has been unique in that his time foi 
27 years has been devoted almost ex- 
clusively to improving the design, 
manufacture, and test of cylinders 
and pressure vessels and their ap- 
purtenances used by industry. Mr. 


K. G. JOBSON 
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ASK FOR OUR LIST OF SATISFIED USERS 
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LMC Transports are engineered to give you Low Haul Cost 
Per Mile. Your Choice of single or dual axle units with 
double or triple barrels. All are designed for the utmost 
in SAFETY — SERVICE — SAVINGS. 


WRITE, PHONE OR WIRE LMC-BOX 1138 
PH. 6006 — LUBBOCK, TEXAS 


73 











ASSOCIATIONS 








JOHNNIE PORTER 


CY CARNEY 


Arkansas 


At the annual mid-winter meeting 
of the Arkansas Butane Dealers Assn. 
in Little Rock, Jan. 16, a record turn- 
out of nearly 200 industry men jam- 
med the Marion hotel’s Coach room 
for the one-day session. 

LPGA President Si G. Darling of 
Pratt, Kan., LPGA Managing Director 
Art C. Kreutzer, of Chicago, and Act- 
ing Chairman M. L. Trotter, Columbia, 
S. C., of the National Committee for 
LP-Gas Promotion, made up the out- 
of-state speaking cast. Association 
President Cy Carney, Fayetteville, 
presided at all sessions and was aided 
by 10 of the 11-man board. 

Two speaking sessions of two hours 
each followed by a cocktail party and 
dinner-dance made up the day’s agenda 
which drew dealers from Mississippi, 
Louisiana, Tennessee, Oklahoma, and 
Texas. 

Mr. Kreutzer invited Arkansas deal- 
ers to take part in the LPGA-spon- 
sored state integration program re- 
cently approved; his answer was an 
almost unanimous favorable response. 
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He described in detail the many in- 
portant phases of the LPGA program 
of assistance to dealers throughout 
the nation and what had been accon- 
plished. 

Mr. Trotter, presented to the group 
by Si Darling, made a presentation of 
what the promotion committee is do- 
ing and what it hopes to accomplish, 

Unscheduled as a speaker, Mr. Dar- 
ling responded to a demand for details 
of the agricultural fueling and carbu- 
retion operations he has launched in 
Kansas. His talk rounded out the mor- 
ning program. 

The afternoon session featured Ar- 
kansas talent, led by Charles T. Evans, 
Little Rock, former vice president of 
the Arkansas Power & Light Company 
and now executive secretary of the 
Arkansas Utilities Assn. His subject 
was “Competition.” 

Leonard Warden, Sr., of West Mem- 
phis, Ark., a pioneer in the LP-Gas 
industry, spoke on “The Rattle of the 
Dollar and the Jingle of the Dime.” 
In sponsoring a move to establish a 
code of ethics and standards for the 
association, he revealed many meth- 
ods of how to obtain a fair and con- 
sistent profit on LP-Gas and appli- 
ances and urged strict compliance 
with all laws relating to the business 
and new safety measures. 

Vice President Amos David, Cara- 
way, presided at the afternoon session 
which featured Mr. Warden’s talk, 
followed by a dealer forum. Dealers 
gave testimonials as to how fair prac- 
tices had improved their businesses— 
with resultant profits. 

The forum cemented a proposal that 
small group meetings of dealers 
throughout the state feature the 1950 
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activity program by the association. 

Formal announcement was made 
that Executive Secretary A. W. (John- 
nie) Porter, formerly employed on a 
part-time basis, would devote his en- 
tire time to the LP-Gas industry in 
Arkansas this year. 

Among guests present were Presi- 
dent T. H. Ewing and Secretary H. A. 
Whitworth, of the Mississippi associ- 
ation, and L. L. Baxter, Fayetteville, 
president of the Southern Gas Assn. 
Five major producers were repre- 
sented among the 30 suppliers in at- 
tendance. 


California 


The newly organized “Liquid Gas 
Dealers Assn. of California” held its 
first open meeting in Fresno, Feb. 
24, to hear im- 
portant industry 
subjects dis- 
cussed. 

The program 
included the fol- 
lowing subjects: 

Conservation 
of fuel and its 
relation to cost. 

Regulation of 
supply and stor- 
age. 

Safety  prac- 
tices. 

Proper financ- 
ing and credit affiliations. 








JAS. L. POTTER 


Standardizing marketing opera- 
tions. 
Cooperative development of the in- 
dustry. 


Joe Yockers, California fire mar- 
shal, told about the proposed pro- 
gram for inspection of all consumer 
installations and inspection costs. 

Presiding at the meeting was 
James L. Potter, Garden City Bu- 
tane Service, Santa Maria, who has 
been elected president of the associa- 
tion. 
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William Andrews, Andrews Butane 
Co., Long Beach, is the vice presi- 
dent and Jack Douglas, Douglas Gas 
Service, Woodland, is_ secretary- 
treasurer. 

Details for establishing sectional 
divisions of the California associa- 
tion are being worked out and the 
locations of these subdivisions will 
be published later. 


Georgia 


Word has been received from Ben 
R. Cain, secretary of the Georgia LP- 
Gas Assn., that the annual convention 
of that group will be held in Atlanta 
on April 6-7. The Ansley hotel will be 
convention headquarters. 

The program will be announced 
shortly. 


Kentucky 


At the Jan. 9 meeting of the Ken- 
tucky LP-Gas Assn. board of directors 
in Louisville, with President Frances 
L. Holliday presiding, the following 
recommendations were made and ap- 
roved: 

1. The annual convention would be 
held Aug. 21-22 at the Seelbach hotel 
in Louisville. 





Kentucky LP-Gas Assn. emblem. 
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2. A program of one-day service 
schools, under the direction of R. B. 
Greene, educational committee chair- 
man, would be set up. The first one 
was held Jan. 11 in Burnside, Ky. Sub- 
jects to be covered: regulators, tubing, 
and pipe sizes; water heater controls; 
ranges and their thermostats; opera- 
tion of furnaces and controls; burner 
adjustment of refrigerators; and gen- 
eral session on safety practices. 

3. The raising of an advertising 
fund by the public relations committee 
for industry promotion. Large decals 
of the association emblem will be made 
up and distributed to members for use 
on front doors, windows, trucks, etc. 
It was also recommended that the 
committee investigate the feasibility 
of arranging for a home economist to 
work with dealers in putting on de- 
monstrations showing the advantages 
of LP-Gas. 


4. As a result of the survey con- 
ducted in December, the regulatory 
and safety committee recommended 
that the association and its members 
abide by the present standards of the 
division of insurance; cooperate with 
the state fire marshal to further ob- 
servance of safety practices of the 
industry; that the regulatory commit- 
tee work in conjunction with the fire 
marshal on any necessary revisions of 
the present standards. 


Long Island 


A very successful dinner dance, 
with more than 60 people present was 
held by the Long Island Liquefied 
Petroleum Gas Assn. at the La Grange 
hotel, Babylon, L. I., New York, Jan. 
ai. 

The association is one of the newer 
groups in the industry, and has held 
meetings at which there were speak- 
ers on vital industry subjects and 
discussion of mutual problems. 
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It was decidei, 
however, to make 
this occasion en: 
tirely social, with 
no speeches ex: 
cept a brief wel: 
come by Dudley 
Merrill, the pres- 
ident of the 
group. 

The members 
brought their 
wives, an orches- 
tra was provided, 
along with a fine steak dinner. Every- 
one got better acquainted with every- 
one else in the industry on the island. 
Some outside guests also were pres. 
ent. 


DUDLEY MERRILL 





JAS. E. PEW WM. F. LOWE 


NGAA 


The April 24-26 annual convention 
of the Natural Gasoline Assn. of 
America will feature discussions of 
markets and promotion for liquefied 
petroleum gases, according to John F. 
Lynch, newly appointed program com- 
mittee chairman. 

The 29th annual convention of the 
NGAA will be held at the Texas hotel, 
Fort Worth, with James E. Pew, presi- 
dent, presiding. 

In commenting on the three-day 
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ABOVE GROUND SYSTEMS 


A-500-Gallon Water Capacity 
B- 330-Gallon Water Capacity 
C -250-Gallon Water Capacity 
D-150-Gallon Water Capacity 











o e 
OP) pondability The final proof of the quality 
of any LPG System is performance 


in the field. That is why the record of Delta 
in selling year after year consistently 
GP fa\, to many of the same accounts is so im- 
portant to you. Customer satisfac- 
performance tested tion is your proof that Delta LPG Systems 
are Performance Tested. 


The technical skill to make dependable LPG systems 
was not developed in a day at Delta. Fourteen years 
of experience and research back every system 
that delivers off the end of Delta’s 
modern production lines. 


Write or wire for complete information and prices. 


ELTA TANK MANUFACTURING CO. INC. 


P.O, BOX 1469, BATON ROUGE, LA. @ P.O. BOX 1991, MACON, 
Expert Office: Suite 110, laternetione!l Trade Mert, New Orleens, U.S.A 
MANUFACTURERS OF LPG PRESSURE TANKS AND I.C.C. CYLINDERS 
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program, Mr. Pew said that due to the 
increased production of LP-Gases, the 
association is “more interested than 
ever before in stimulating the markets 
for them and in finding new uses 
which will tend to absorb the growing 
quantities of propane and butane now 
being manufactured.” 

William F. Lowe, executive secre- 
tary, NGAA, lists the following mem- 
bers of the program committee: Z. C. 
Ambrose, Southwest Gas Producing 
Co., W. L. Bowser, Atlantic Refining 
Co., Otha H. Grimes, Grimes Gasoline 
Co., F. M. Matheny, Sid Richardson 
Gasoline Co., Ralph Worley, Parade 
Co., and W. H. Vaughan, Tide Water 
Associated Oil Co. 


New Mexico 


According to Richard C. Martin, 
president of the New Mexico LP-Gas 
Assn., the board of directors of that 
group met Dec. 11 in Socorro to dis- 
cuss insurance problems and appoint 
a counsel to handle association affairs. 

George Hannett, Albuquerque attor- 
ney, has assumed this position in which 
he will not only handle association 
matters but will also take up problems 
of the members of the group. 

Insurance was the main _ subject 
under discussion. New Mexico dealers 
have to pay extremely high premiums 
and the association is attempting to 
find a means by which these premium 
rates will be lowered. 

In addition to Mr. Martin, Maurice 
Wykoff, vice president, and Ben Clark, 
secretary, were in attendance. 


Oklahoma 


An effort will be made to reorganize 
the Oklahoma Liquefied Petroleum 
Gas Assn. and affiliate it as a state 
division of the National Liquefied 
Petroleum Gas Assn. 

L. M. Mitchell, Standard Gas & 
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Equipment Co., of Clinton, Okla., has 
been named as chairman of the reor. 
ganization committee. He announces 
that he will soon call a statewide 
meeting of the industry to meet with 
the committee to complete details ¢ 
the new organization. 

It is probable that instead of sel- 
ecting a secretary for the state asso- 
ciation, the new association will join 
with some of the other states in the 
Southwest in forming an area organ- 
ization with the same secretary to 
direct several state divisions. 

The plan for merging the Kansa 
and the Oklahoma LP-Gas associations 
agreed upon at the annual convention 
of the Kansas association at Wichita 
in April last year, was abandoned 
when R. H. Mahnke resigned as sec- 
retary of the Kansas organization to 
join the staff of the National LPGA. 


South Dakota 


The annual convention of the South 
Dakota Liquefied Petroleum Gas 
Assn. will be held at the Marvin 
Hughitt hotel in Huron, March 24-25, 
according to Guy Knox, executive sec- 
retary-treasurer. 

A trade show will be held in con- 
junction with the convention and all 
manufacturers of LP-Gas equipment 
and appliances have been invited to 
exhibit their products. 


Naumer Names Farrar 
Chief Engineer of Pyrofax 


Following his recent appointment 
as vice president of the Pyrofax gas 
division, Carbide & Carbon Chemicals 
Corp., New York City, Walter A. 
Naumer announced the following 
changes: 

M. G. Farrar to the position of 
chief engineer; L. A. Iversen, service 
manager; and C. A. Westbrook, Jr, 
assistant service manager. 


BUTANE-PROPANE News 





rtp a. 


-— =" © 





A., has 
» Teor 
ounces 
tewide 
t with 
rils of 


f sel. 
- asso 
ll join 
in the 
or gan- 
ry to 


cansas 
ations 
ention 
ichita 
idoned 
S see: 
ion to 
uPGA, 


South 
n Gas 
farvin 
24-25, 
Te gee: 


1 Ccon- 
nd all 
pment 
ted to 


tment 
xX gas 
micals 
or A, 
owing 


on of 


ervice 
cK, oy 


> News 





NBPA Selects Cleveland 
For 1950 Convention City 


HEN the board of directors of the 

National Butane-Propane Assn. 
met in Dallas, Jan. 27-28, the location 
of the association’s national conven- 
tion next fall was changed from Chi- 
cago to Cleveland. Headquarters will 
be at the Hollenden hotel. All former 
conventions have been held either in 
St. Louis or Chicago. 

Outside of the regular order of busi- 
ness, which included several important 
decisions by the board, the directors 
and their wives were entertained by 
the Texas Butane Dealers Assn. board 
of directors which met at the Baker 
hotel the day previous to the NBPA 
meeting. 


Last year at the annual convention 
in St. Louis, Earle A. Clifford, chief 
instructor of the National L-P Gas 
Institute, Tulsa, presented a table for 
pipe sizing for LP-Gas systems and 
described its value to the industry 
members present. The project was 
deemed of such considerable impor- 
tance that the NBPA directors chose 
to adopt it as a NBPA standard (No. 
1), to be known as “A Standard for 
Pipe Sizing for Butane and Propane 
Gases.” 

The table and an explanation which 
shows how to use it appear elsewhere 
in this issue of BUTANE-PROPANE News. 

Other procedures of the board at 





° 
NBPA directors who attended the January directors meeting in Dallas (left to right, 
seated): Stan Beske, Leland Harms, John L. Locke, Elwin E. Hadlick, Forrest Fram, 
Charles Grau, Herb Baur. Standing: Earle A. Clifford, John L. Locke, Jr., J. H. Winton, 
William Lawson, and Joe Herrmann. 
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its Dallas meeting are tabulated be- 
low: 

Next directors’ meeting July 12-13, 
Rhinelander, Wis. Meeting place to 
be announced. 

Laid plans for further efforts to 
have Interstate Commerce Commis- 
sion adopt requirements for the use 
of safety relief valves on ull liquefied 
petroleum gas cylinders, for the initial 
test of such valves by manufacturers, 
and for the periodic retest of such 
valves. 


Would Abolish 10-Year Retest 


Laid plans for further efforts to 
have Interstate Commerce Commis- 
sion eliminate requirements for re- 
testing of liquefied petroleum gas 
cylinders because of lapse of a ceitain 
period of time. 

Held over for further consideration 
proposal that a standard be adopted 
for aboveground and_ underground 
pipe. 

Closed its investigation of a pro- 
posed standard for tank housings. 
Manufacturers are responding to sug- 
gestions from customers as to their 
needs, and a standard seems not only 
unnecessary but probably unwieldy. 

Adopted a resolution not to appoint 
a member to the National Committee 
for LP-Gas Promotion; stated its po- 
sition to be that NBPA favors a pro- 
gram of combating propaganada of 
the electric industry, but is not in 
possession of sufficient information as 
to program proposed to determine 
whether or not it is so designed and 
limited. 

Witnessed a demonstration by G. M. 
Kintz and H. P. Browne, of the United 
States Bureau of Mines, on_ static 
electricity during loading and unload- 
ing operations. 

Heard Robert A. Hicks, general 
agent, American Lloyds, Dallas, ex- 
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Earle Clifford demonstrating pipe sizing 
chart to NBPA directors. 


plain problems involved in setting up 
an industry insurance company in 
Texas—and a report of success to 
date. 

Adopted as 1950 convention theme: 
“Advertising — Merchandising — 
Management.” 


Heating & Ventilating Group 
Elects New Officers 


At the 56th annual meeting of the 
American Society of Heating & Vent- 
ilating Engineers, held in Dallas, Jan. 
24, Lester T. Avery, president of 
Avery Engineering Co., Cleveland, 
was elected president, succeeding 
Alfred E. Stacey, Jr., Carrier Corp. 

Other officers elected include Lau- 
ren E. Seeley, dean of the College of 
Technology, University of New Hamp- 
shire, 1st vice ‘president; Ernest 
Szekely, president, Bayley Blower 
Co., 2nd vice president; and Reg F. 
Taylor, consulting engineer, treasurer. 
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theres somdhing EXTRA ia 


IT BONS BEST 
IT BAKES BEST 
IT ROASTS BEST 
and a Univeral makes i 


BROIL LIKE CHARCOAL ! 





EXTRA in boiling 


No domestic fuel will bring water to a 


ing boil as fast as gas. Universal’s exclusive 
Simmer Save giant burner will take care of 
the largest household vessel, and will be 
ready to turn to “simmer” in no time. Then 
4 up not five heats, nor six, nor seven—but a 
y m thousand heats down to keeping baby's 
s to bortle warm directly over the flame 


eme: EXTRA in baking 


Live heat, moving heat, heat that can be 
controlled to one degree, comes only from 
a gas flame. Universal's engineering also 
gives uniform heat all over the oven, so 
that there is no shifting of food from top 


Ip to bottom, from side to side 


EXTRA in roasting 


A Universal gas flame gives a constant heat 


F the 












/ent- while the oven is working. Not on-and-off, 

Jan. but up-and-down. That's why roasts are 

t of done steadily. That's why a Universal gas 

land, range roast tastes good! Marne 

ding 

orp. EXTRA in broiling CRIBBEN & SEXTON 

Lau- Charcoal is a combination of flame and @ 

re of glow. Universal's Radiant Mesh Broiler 

amp- Burner hares the hot bed and puts in 

nest charcoal’s double punch — flame and glow LP-GAS RANGE 
It's exclusive. 

ower 

g F. ; 

urer. CRIBBEN & SEXTON CO., 700 NORTH SACRAMENTO BOULEVARD, CHICAGO 12, ILLINOIS 
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Organizational meeting, LP-Gas Assn. of New England, University Club, 
Boston, Mass., Jan. 17, 1950. 


New England Dealers 


Take Initial Steps for Association 


ORE than 200 members of the 
LP-Gas industry met at the Uni- 
versity Club, Boston, Jan.17,to take 
steps toward formation of an associa- 
tion of the industry in New England. 
A motion was carried that the tem- 
porary committee which had worked 
hard to make the meeting possible be 
continued in office until May 15. On or 
before that date it is proposed to have 
another meeting to encourage the pro- 
ject. 

The committee is made up of 
Plumer E. Pope, of Plumer E. Pope, 
Inc., 777 Broad St., East Weymouth, 
Mass., chairman, and A. E. Dauphinee, 
president and treasurer, Suburban Gas 
Corp., Hyannis, Mass.; Larry Holman 
of Utilities Distributors, Inc., Port- 
land, Maine; Harry King, of Standard 
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By JOE DEMATTHEW 


Gas Equipment, Boston; George Rich- 
ards, of Sahagan Gas Co., Rochedale, 
Mass.; and Lou Wenzel, of Gas, Inc., 
Lowell, Mass. 

Mr. Pope was authorized to name 
a secretary and treasurer, appoint a 
nominating committee, and constitu- 
tion and by-laws committee. 

He named Court Turner of Maine 
Gas, Portland, Maine, chairman; and 
George Sahagan, of Sahagan Gas, and 
Charlie Clements, of Danvers Hard- 
ware, Danvers, Mass., other members 
of the nominating committee. 

The keynote speech of the evening, 
by Roy R. Johnson of Fuelane, Liberty, 
N. Y., was sparked off by Mr. John- 
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H. EM THOMAS ROY JOHNSON 
son’s discovering that the electricity 
wouldn’t work on the desk lamp with 
which he was proposing to read the 
notes for his speech. 

“Anybody got a match?” Mr. John- 
son asked. 

Nobody accused the electric compe- 
tition of trying to sabotage the first 
major gathering of LP-Gas men in 
New England. The incident, however, 
provided a dramatic example of the 
failings of the competing fuel. And 
Mr. Johnson got along O. K. without 
the reading lamp. 

The meeting was opened by Mr. 
Dauphinee, who pointed out that Mr. 
Pope, who had been one of the spark- 
plugs of the proposed new associa- 
tion, was one of those longest in the 
bottled gas business in New England. 

“We shouldn’t feel we’re compe- 
titors,’ said Mr. Pope, who presided. 
“In the old days I thought some of my 
competitors had horns. And _ they 
thought I did, too.” 

And then a start was made years 
ago when a group of 17, including Mr. 
Pope, met in Atlantic City and formed 
the Bottled Gas Assn. This later be- 
came the Liquefied Petroleum Gas 
Assn. ; 

“Today,” Mr. Pope insisted, “we 
have only one competitor, the fellow 
you have to handle with rubber 
gloves.” 
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Mr. Johnson, who is president of the 
Pennsylvania LPGA, discussed the ad- 
vantages that a good association offers 
to everyone in the business. 

For instance, he said, the director 
of weights and measures of Pennsyl- 
vania had gone to Washington, D. C., 
to make a speech before the weights 
and measures group, and he had is- 
sued publicity to the effect that the 
LP-Gas industry was hoodwinking the 
public. 

Representatives of the industry vis- 
ited with this official. By tactful pre- 
sentation of the facts in the situation, 
they succeeded in paving the way for 
a modification of what originally had 
been intended to be some rather harsh 
regulations. 


Can Help on Legislative Problems 


Legislative problems exist in Massa- 
chusetts, also, Mr. Johnson indicated, 
and an association can do much to 
see that the industry gets a fair break. 

He expressed the view that “price, 
prejudice and procrastination are the 
three P’s that retard our work.” 

“We must never substitute agree- 
ment for competition,’ Mr. Johnson 
continued. “That’s the seed and basis 
for socialism ... 

“Let’s watch the subsidy program, 
because it could reach over and con- 
trol distribution. The government sub- 
sidy program is a dangerous pro- 
gram... 

“The flood control program is only 
an excuse for entering the electric 
business. Don’t let anyone kid you. The 
TVA and similar projects are actu- 
ally a super-state overruling the 
states. 

“We’re already in an important 
phase of the welfare state because we 
pay men not to work. 

“I don’t want to convey the idea 
that our country’s going to pot, but 
it could, if we do nothing. We must 
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wake up. The free enterprise system 
must be sold to America.” 

Discussing the current status of the 
LP-Gas business, Mr. Johnson pointed 
out that 6,500,000 homes now using 
LP-Gas are no small number. 

“On these,” he said, “we can build 
our future. But let’s sell the other 
millions of prospects.” 

Mr. Johnson expressed the view that 
while the national advertising pro- 
gram was a fine program, it did not 
end the necessity for the individual 
operator to get out and sell. 


Criticizes Electric Competition 


“Competition from the electric in- 
dustry,” he said, “requires a fight 
with bare hands and out in the open. 
The electric competition has elected 
to hit below the belt, so let’s take 
’em.” 

(Mr. Johnson had explained earlier 
that the last time he had been in the 
big meeting room of the University 
Club was quite a number of years 
ago, when he was with an electric 
company.) 

There is no need, he said, to make 
untrue statements. The facts are there 
in favor of LP-Gas, and let’s use ’em. 

John S. McIntosh, treasurer of Mc- 
Intosh and Son, Inc., Greenfield, Mass., 
rose from the floor to remark that: 

“If we do these things it’s fine—but 
if we’re just going to sit, it’s no 
good.” 

H. Emerson Thomas, of Westfield, 
N. J., was then called on to explain 
some of the benefits of associations, 
in view of his wide experience in the 
national program of the industry. 

Mr. Thomas cited the work already 
done in Massachusetts by the legis- 
lative committee of the national as- 
sociation. One division of the Massa- 
chusetts government had advocated 
that all LP-Gas sold through a meter 
would have to be through a meter 
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sealed by a representative of that de- 
partment, with an inspection or seal- 
ing fee. 

On retest there would have been an 
additional fee. Mr. Thomas declared 
that similar inspection and control of 
other methods of distribution might 
have followed, until there was a tax 
on every gallon of gas sold. 

As a result of a straightforward 
presentation of the facts by represen- 
tatives of the industry to the Massa- 
chusetts authorities, the proposal was 
modified. 

Another hazard cited by Mr. Thomas 
was the attempt by some weights and 
measures officials to compel dealers 
to put the number of Btu’s per pound 
on every bill. 

Mr. Thomas expressed the view that 
whatever is done in New England 
should tie in with the national group 
of the industry. He mentioned the 
desirability of uniform standards; 
the work of the LPGA technical and 
standards committee; the safety com- 
mittee; and the publicity and adver- 
tising piogram as national programs 
of the industry in which it is to the 
interest of all to cooperate. 


Industry Lapel Pin 
Available to LP-Gasmen 


A pin, depicting the blue gas flame 
as the central motif, is now available 
to members of the LP-Gas industry 
through the Liquefied Petroleum Gas 
Assn. 

The silver-plated emblem is made in 
three colors of hard-fired jeweler’s 
enamel. The men’s pin has a button- 
back attachment and the women’s has 
a safety lock catch. 

The pins sell for 50 cents a piece 
and should be ordered through the 
LPGA, 11 S. La Salle St., Chicago 3, 
Illinois. 
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WEATHERHEAD REGULATORS... 
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THE NEW 876 
GREATER FLOW... REDUCED COST! 


*New Weatherhead low-pressure regulator #876 
is a double-barreled achievement: a better regulator at lower cost! 
It has a flow capacity of 60 cubic feet of Propane per hour. 
The larger orifice—.100 diameter—provides greater resistance to 
“freeze-ups’. The 876 is suitable for single, double or multiple hookups. 
*The entire line of Weatherhead regulators has been redesigned 


—improved to give you greater reliability and performance at lower prices. 


LOOK AHEAD WITH 


Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO 
The Mark of Quatity Plonts: Cleveland, ©. Angola, ind. Columbia City, Ind. 
St. Thomas, Ontario, Canada Warehouses: Dallas, Texas, Atianta, Ga. 
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National Promotional Program 






For LP-Gas Gets Under Way 


Early February saw the start of 
an all-out campaign to raise funds 
for the national LP-Gas promotional 
program. The committee in charge 
has inaugurated a broad promotional 
campaign to accomplish this 3-way 
purpose: 

1. Effectively stimulate and assist 
sales, advertising and promotion of 
LP-Gas at the local level. 


2. Consolidate the gains made in 
recent years by the LP-Gas industry. 


3. Expand national markets for 
LP-Gas, LP-Gas appliances and equip- 
ment. 


Have Mailed Pledge Forms 


Literature containing details of the 
project and enclosing pledge forms 
for participants to sign have been 
mailed to companies in all branches 
of the business—marketing, produc- 
tion, appliance and equipment man- 
ufacturing. The various fund-raising 
subcommittees appointed by the na- 
tional committee for LP-Gas promo- 
tion have already gone into action to 
throw their weight behind the drive 
to obtain voluntary industry-wide 
financial support for the venture. The 
committee expects to raise between 
$500,000 and $1,000,000 for the first 
year’s operations. 

Co-sponsored by the Gas Appliance 
Manufacturers Assn., Natural Gaso- 
line Assn. of America and Liquefied 
Petroleum Gas Assn., the LP-Gas pro- 
gram will include advertising, dealer 
aids, publicity and employe training. 
Advertising will be placed in national, 
regional and trade publications reach- 
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ing the LP-Gas domestic and com- 
mercial markets in farm, small-town 
and big-city fringe areas. An inten- 
sive market study recently completed 
by The Buchen Co., Chicago agency 
retained as advertising counsel, will 
help to determine the amount of 
money to be spent on each phase of 
the project as well as the copy ap- 
proach to be employed. 

The national committee, whose 
membership comprises representa- 
tives of every segment of the indus- 
try, has adopted the following con- 
tribution formulas to be applied by 
program participants to their sales 
figures: 


Here’s How They Contribute 


1. Producers will contribute 3/10 
of 1% of their gross dollar sales of 
LF-Gas to the domestic and commer- 
cial markets. This does not include 
sales for chemical processing, indus- 
trial or refining processes, or sales 
for export. 

2. Wholesale marketers and whole- 
sale distributors of LP-Gas will con- 
tribute on a basis of 3/10 of 1% of 
their monthly gross margins on sales 
of LP-Gas. 

3. Dealers will contribute at the 
rate of $2 per tank car of LP-Gas; 
or 20 cents per thousand gallons, 
for products purchased in_ trucks, 
pipe lines or other media. 

4. Appliance and equipment man- 
ufacturers will contribute on a basis 
of 3/10 of 1% of gross monthly 
dollar sales of LP-Gas equipment 
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Here’s Gas Refrigeration’s 
fighting challenge for ’50 


This bold new theme will echo across the nation 
in all ten of these powerful publications 


Before Mr. and Mrs. America do any refrigerator 
buying in 1950, they’re going to be challenged to 
“Look at both types!”. . . and then decide. Aggres- 
sive ads will urge them to weigh carefully the dig 
differences in the two kinds of refrigeration, and to 
consider that only Servel—the Gas Refrigerator— 
stays silent, lasts longer . . . because only Servel 
has no moving parts in its freezing system to wear 
and grow noisy. These ads are sincere. They're 
convincing. They will influence millions of people 

. make them more cautious buyers . . . rouse 
them to see Servel before they buy. 





How can you reap the benefits of 
this stirring national campaign? 


Remember—all business is local. So to translate 
this ‘new awareness” of the Gas Refrigerator into 
sales, you need strong, steady local advertising. 
And an alert promotional program —from window 
displays to floor demonstrations. So get set..’50 is 
the year for an awakened interest in Gas and Gas 
Refrigeration. Servel, Inc., Evansville 20, Indiana. 
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and/or appliances. This does not in- 
clude sales for export. 

For the purposes of this program, 
the following definitions have been 
established: 

A producer is one who manufac- 
tures LP-Gas. 

A wholesale marketer of LP-Gas 
is one who buys from a producer for 
resale to anyone. 

A wholesale distributor of LP-Gas 
is one who buys from a producer or 
wholesale marketer for resale to a 
dealer. 

An LP-Gas dealer is one who pur- 
chases from any of the above and 
resells to the ultimate consumer or 
to a sub-dealer. 

Some contributors will fall within 
more than one type of operation as 
described in the above definitions. 
These participants will be asked to 
fill out such pledge forms as are 
appropriate to their situation. 

Julius Klein, Caloric Stove Corp., 
Philadelphia, has been appointed by 
GAMA to succeed John Pankow 
(deceased) as representative of the 
gas range manufacturers on the com- 
mittee. 


Lee Brand Named Chairman 
LPGA National Promotion 


Election of Lee A. Brand, vice presi- 
dent of the Empire Stove Co., Belle- 
ville, Ill., as chairman of the National 
Committee for LP-Gas Promotion is 
announced by the Liquefied Petroleum 
Gas Assn. He succeeds the late John 
C. Pankow, director of sales for the 
Detroit-Michigan Stove Co., who died 
Nov. 30. 

The committee has supervision over 
the national promotional program now 
being launched by the liquefied pe- 
troleum gas industry. Three trade or- 
ganizations—the Liquefied Petroleum 
Gas Assn., Natural Gascline Assn. of 
America and Gas Appliance Manufac- 
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turers Assn.—are co-sponsoring the 
project. 

One of the best known figures in the 
LP-Gas industry, Mr. Brand has been 
prominent for many years in industry 
associations. He is currently a mem- 
ber of the board of directors and 
chairman of the appliance manufac- 
turers section of LPGA and chairman 
of the codes and regulations commit- 
tee of GAMA. He is also identified 
with the American Gas Assn. and is 
serving on the advisory committee of 
the Southern Gas Assn. 

Mr. Brand has spoken before nearly 
50 industry groups in the past year 
and a half on the subject, “Gas Versus 
Electricity.” 

Pierre Vinet, director of sales pro- 
motion for the George D. Roper Corp., 
Rockford, IIl., was appointed chairman 
of the committee’s training subcom- 
mittee at the meeting. This post was 
formerly held by Mr. Brand. 


Court of Flame Contest 
Will Reach LP-Gasmen 


The 1950 “Court of Flame” gas 
water heater contest got under way 
March 1 under the direction of Stanley 
C. Gorman, director. Approximately 
20,000 LP-Gas dealers received an- 
nouncements detailing the new cam- 
paign. 

According to Ralph L. Towne, chair- 
man of the sales promotion committee 
of the gas water heater division, Gas 


‘Appliance Manufacturers Assn., the 


new plan provides that all salesmen 
selling gas water heaters will have 
opportunity to win part of the $180,000 
worth of merchandise prizes, instead 
of competing against each other. 

Record sales for 1950 is the objective 
of the campaign which will again fea- 
ture the Court of Flame seal as a 
guide to top-quality performance in 
gas water heaters. 
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An Exclusive Aava 


HERE’S THE ONLY METER REPAIR PLAN 
TAILORED TO YOUR NEEDS... 
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In Years To Come This Plan Will 
SAVE TIME, TROUBLE, MONEY! 


You get more than compact, lightweight accurate 
meters when you buy Rockwell-Emco No. 00's. You 
gain the advantage of an exclusive repair plan that 
once and for all will relieve you of meter maintenance. 

After a period of years you can recondition your 
worn meters by simply installing either new or 
factory rebuilt measuring units in the bowl type 
bodies. Only a screw driver is needed to make the 
switch. You have the option of returning worn internal 
units or complete meters to the factory for economical 
repairs. Learn all about this new plan that will permit 
you to get the most out of your meter investment. 
Write for bulletin 1163 and a complete schedule 
of repair prices. 


Pittsburgh Equitable CG; Meter Division 


ROCKWELL MANUFACTURING COMPANY 


illustrated is a complete No. 00 Rockwell- Pittsburgh 8, Pa. 
Emco replacement measuring unit in its spe- Atlonta Boston Chicago Columbus Houston Kansos City 
cially designed corrugated shipping carton. Los Angeles New York Pittsburgh San Francisco Seattle Tulsa 








PUT NEW LIFE INTO ROCKWELL-EMCO NO.00 METERS ECONOMICALLY! 






Remove only twelve cap 2. The worn measuring unit 3. Take a factory fresh re- 4. Insert it in the same meter 
hews—then lift cover from can now be pulled from placement unit (either new body and replace cover. § 
meter body. the body. or ‘rebuilt) from shipping Return old unit to factory 

corton. for repoirs. 




























Michigan LPGA Holds Annual Meeting 


TATE and national representatives 

of the LP-Gas industry met in 
Grand Rapids, Mich., Jan. 29-30 for 
the third annual winter convention 
of the Michigan Liquefied Petroleum 
Gas Assn. Present at the meeting 
were more than 150 representatives 
of liquefied petroleum gas and asso- 
ciate industries. 

The election of new officers for 
1950 placed Harry Richards, of Grand 
Rapids, in the top executive position. 
Elected to the office of vice president 
was Bradley Price, of East Lansing. 
J. O. Gower, of Eureka, was voted 
to the office of secretary-treasurer. 
The two new officers to serve on the 
board were Joseph Reavis, of Kala- 
mazoo, and Harold Bowman, of Gulli- 
ver. 


By J. C. SUTTON, JR. 


A new emblem designed by the 
Jepson-Muriay Advertising Agency, 
of Lansing, was approved at the busi- 
ness meeting. The shield on the em- 
blem, in bold red and black, features 
the motto “Service, Integrity and De- 
pendability” that will guide the cus- 
tomer relations of the association 
members. It was the opinion of 
members that greater interest and 
recognition by the public, as well as 
potential members, will be achieved 
through the use of the emblem. 

Principal speaker at the meeting 
was Detective O. E. Williamson, of 
the State Fire Marshal’s office. Speak- 
ing on the use of liquefied petroleum 





New officers elected at the Michigan LP-Gas Assn. convention for 1950 (left to right): 


J. O. Gower, secretary-treasurer; 


Harry A. Richards, 


president; and Bradley Price, 


vice president, 
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ind the right noe 


Questions and answers have built Estate 
ranges. Questions concerning everything 
that range users may require or desire; an- 
swers inthe shape ofadvanced design, sound 
engineering and inspired styling. 


That’s why an Estate range offers a stand- 
ard of performance, practical advantages 
and eye-stopping good looks that make sen- 
sational appeal at the point of sale! 


And when it comes to assuring top oven 
performance and economy of operation, 
Wilcolator supplies the right answer: On 
Estate gas ranges, Wilcolator’s ‘“‘Uniflow” 
valve— with greater flow capacity than any 
other gas range control— assures fast pre- 






ESTATE GAS RANGE 
MODEL 5034 


lls 
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Mwilcolator 
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heat and precise control of cooking temper- 
ature. On every Estate electric range, a 
Wilcolator electric control maintains exact 
oven temperatures, so that peak efficiency 
is obtained and maintained. And from the 
service viewpoint, Wilcolator’s provision 
for replacing bellows assemblies without 
disturbing piping or removing the control 
from the range, means avoidance of costly 
service calls...more profit for you. 
Wilcolator-controlled Estate ranges, in 
a word, have “all the answers’’— provide 
precision cooking at atouch of the finger tips. 
And that’s the tip off: For top value that 
gives you an outstanding profit line, look 
for the name ‘‘Wilcolator’’ on the control. 








SOME WELL KNOWN GAS RANGES 
USING WILCOLATOR FOR 
PRECISION CONTROL 
Autocrat Kalamazoo 

Coleman Maytag 
Copper-Clad McClary 
Crown Prizer 
Detroit Jewel Real Host 
Enterprise Roper 
Estate Royal Rose 
Garland Tappan 
Grand Universal 
Hardwick Welbilt 
Wincroft 
Western Holly 
| 











Wilcolator 


COMPANY 





Elizabeth, New Jersey 
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Michigan LPGA emblem. 


gas in the state, he pointed out the 
advantages of various revisions that 
have been proposed for the protective 
code in Michigan. He stated that the 
state has a very good safety record 
at the present time, “but we want 
to make sure that the record stays 
good,” he added. The revisions in the 
code will be designed to keep a high 
standard of installations and main- 
tenance for safety. 

Demonstrations at the meeting in- 
cluded “The Right and Wrong Way 
of Installation” and a “Domestic 
Cooking Demonstration” by Melvin A. 
Ennis, Cribben & Sexton Co., Chicago. 
In humorous “patter” throughout the 
demonstration, Mr. Ennis drove home 
the fact that the LP-Gas industry 
has more to sell than just gas. He 
pointed out the speed in preparing 
food that was possible with this fuel; 
the cleanliness, variety, and economy 
made available to thousands by to- 
day’s fastest growing petroleum pro- 
duct. “Demonstrations of what you 
can do with LP-Gas installed in the 
home are your strongest selling points 
in today’s competitive world, but this 
fact is often overlooked,’ Mr. Ennis 
stated. 

A short talk on the potential use 
of LP-Gas in the commercial cooking 
fields was delivered by Ward Jacob- 
son, of the Detroit-Michigan Stove 
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Co. Mr. Jacobson called the commer. 
cial field, “the most overlooked ani 
least understocd potential market for 
liquid petroleum gas products in the 
industry.” In his talk, he pointed out 
that every dealer and _ distributor 
should make a definite study of the 
needs of any restaurant or commer- 
cial kitchen and to follow established 
rules that have been set up when 
suggesting a unit installation. “The 
most dissatisfied customer you will 
ever have is the customer that you 
talked into buying a unit with one 
oven when he needed a unit with two 
ovens,” Mr. Jacobson concluded. 

A special committee was formed 
during the business meeting to study 
the potentialities of agricultural uses 
for butane and propane in the state, 
Discussion on the topic brought out 
the advantages of the fuel for trac- 
tors and other farm machinery from 
both efficiency and economy stand- 
points. Introduced into the discussion 
was the possibility of supplying fuel 
to trucking ccmpanies interested in 
the conversion of their equipment to 
LP-Gas. A committee was appointed 
to investigate the possibilities of set- 
ting up a refueling system throughout 
the state to supply truckers with 
refueling points, At the present time, 
the difficulty of finding refueling 
points for trucks on long hauls has 
discouraged truckers from conversion 
of their units, it was disclosed. 

The two-day convention was closed 
with a banquet served in the main 
dining room. H. A. Goodwin, of The 
Bastian-Blessing Co., Chicago, gave 
a speech on “The Value of GOOD 
Advertising” and used numerous 
anecdotes to illustrate the effects of 
poor advertising. 

The Michigan Liquefied Petroleum 
Gas Assn., now in its third year of 
organization, has laid plans for 4 
strong membership drive for the 
coming year. 
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South Pacific Dealers Hear Safety Talks 


A DISTRICT meeting of the South 
Pacific District of the Liquefied 
Petroleum Gas Assn. was held in 
Fresno, Calif., 
Feb. 10. This 
one-day gather- 
ing was attended 
by 66 industry 
members. 

The Fresno 
meeting was the 
first to be held 
under the super- 
vision of the new 
West Coast ex- 
ecutive secre- 
tary, K. B. Ja- 
cobsen. Mr. Ja- 
cobsen took over 
the duties of managing the West 





K. B. JACOBSEN 





By PAUL LADY 


Coast office last fall, following the 
resignation of Don McNary, former 
secretary. 

The fast moving program presented 
topics of current interest to everyone 
present. An open forum session at the 
end of the day gave an opportunity 
for general discussion by the group. 

John Agbashian, Valley Butane 
Service, Fresno, was chairman of the 
meeting. Speakers included: Joseph 
McSherry, McSherry and Co., Fresno; 
A. K. Gammon, Fuel Tax Division, 
State Board of Equalization; John 
Knox Smith, field engineer for LPGA; 
Ted Kinnune, Bank of America, Fres- 


John Agbashian, Valley Butane Service, chairman ‘of meeting; John Knox Smith, LPGA; 
and W. A, Buehler, Buehler Tank & Welding Works. 
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Joe Yockers, California fire marshal. 


no, and Joe R. Yockers, California 
state fire marshal. 

Mr. McSherry spoke on LP-Gas in- 
surance. He has spent considerable 
time studying insurance problems in 
this industry and has done much to 
promote fairer insurance rates for 
the LP-Gas dealer. 

He feels rates have been too high 
and that operators deserve more con- 
sideration. He pointed out that every- 
one in the industry must work to 
establish a better record so that more 
large companies will seek LP-Gas 
insurance accounts. 

The industry has done well in pol- 
icing itself and Mr. McSherry predicts 
better insurance days ahead for the 
industry—if the loss ratio is kept 
down. 

Joe R. Yockers, California fire mar- 
shal, brought a most important mes- 
sage to the group in his discussion of 
LP-Gas regulations for the state. 

He gave some startling figures and 
offered many useful suggestions on 
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how California dealers can improve 
operations. 

He estimated that one-tenth of 
California’s population now uses LP- 
Gas. There are over 300,000 domestic 
installations in the state. 

Quoting figures from his study of 
LP-Gas regulations in other states of 
the nation, Mr. Yockers showed grow- 
ing interest in this field. He said 20 
states have specific laws for LP-Gas; 
19 other states have strong regula- 
tory organizations (this includes Cali- 
fornia); nine of these 39 require 
bonding of some type; while five re- 
quire evidence of liability insurance. 

Chief Yockers had many other 
figures to quote that proved his wide- 
spread knowledge and his desire to 
work with the LP-Gas industry in 
California. He urged greater efforts 
by the industry to police itself and 
improve operating conditions and 
elimination of accidents. 

John Knox Smith spoke on the 
relation of good service to greater 
safety. He urged owners and man- 
agers of LP-Gas companies to visit 
customers’ installations more often. 
This can be a great source of infor- 
mation for better and safer operation. 

He reported on the program of 
service schools backed by LPGA dur- 
ing the past two years. These have 
been most successful. The second 
Rocky Mountain Empire LP-Gas 
Service School, just completed in Den- 
ver, was attended by 154 students. 
They came from 8 states, Canada 
and Mexico. 

W. A. Buehler, Buehler Tank and 
Welding Works, Los Angeles, led a 
discussion to determine whether or 
not a similar school should be held 
in California. He urged such a train- 
ing school be planned on the basis 
that they have been most successful 
when held throughout the nation and 
that they are needed and desired by 
men in the industry. 
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GAUGE YOUR BUSINESS 
ne oo Ts Bie products 


MASTER VISIBLE GAUGE 


For LP-G and Anhydrous Ammonia 
Full &-inch dial: face. Positive operation in low 
specific gravity liquids, 


SENIOR VISIBLE GAUGE 


Top, Side, Angle or End Mounting 


ple De nc ch os Ses Ss nate 
For LP-G above and below ground cylindrical and 
spherical tanks and applicable cylinders. 


JUNIOR VISIBLE GAUGE 


Top Mounting Only 


For LP-G above and below ground cylindrical and 
spherical tanks and applicable cylinders. 





ANHYDROUS AMMONIA GAUGES FOR SMALL TANKS ALSO AVAILABLE 









We are also sectional Representatives of- 


* FISHER GOVERNOR COMPANY 
Regulators, Assemblies and Manifolds 


* SELWYN-LANDERS COMPANY 
Valves, Fittings, Adapters and Accessories 









SQUIBB _be3s4, TAYLOR 


(eae €@e8e © @e &Y EG 
7213 sOuTH AKARD STREET, DALLAS 1, TEXAS 
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Floor Furnace 


American Radiator & Standard San- 


itary Corp., P. O. Box 1226, Pitts- 


burgh 30, Pa. 

Model: Navaho. 

Application: Designed for the aver- 
age, small home. 

Description: This gas-fired unit, 
manufactured in three sizes ranging 
from 25,000 to 50,000 Btu’s, may be 
installed either as a flat floor grille 
or with a dual wall register. Two or 
more units may be installed to sup- 
ply heat for larger houses and build- 
ings. 

Operating on LP-Gas, natural, 
manufactured, and mixed gases, the 
Navaho is shallow, requiring only 
27% in. maximum below the floor. 


The two smaller sizes fit between 
standard floor joists. All three sizes 
are 86 in. long. The largest is 22 in. 
wide. 

Equipment on the furnace includes 
a gas pressure regulator with vent 
tubing to meet safety requirements. 


104 


A glass observation port, sealed into 
the lighting access cover, permits 
pilot and main burner flame to be 
inspected at any time. 

The cast iron burner has multiple 
high-temperature alloy corrugated 
ribbons. It has a scientifically de- 
signed steel radiator and correctly 
proportioned combustion chamber 
with ample heating surface. 

The Navaho needs no manual care 
except lighting the pilot and regu- 
lating the gas burner. Optional equip- 
ment includes electrical controls which 
provide completely automatic oper- 
ation. 





POL With Seal Ring 


Selwyn-Landers Co., 4709 E. Wash- 
ington Blvd., Los Angeles, Calif. 


Description: A synthetic rubber 
seal built into the POL connector, 
itself, this new development is ap- 
plied to the full line of Selwyn- 
Landers POL speed ring extension 
adapters. 

The seal ring provides a cushion 
gasket-like seal at the point of con- 
tact with the seat instead of the 
metal-to-metal method. This adds 
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to safety in filling because leaks due 
to dents and nicks in connectors no 
longer occur. 

The synthetic rubber seal makes 
possible a fast and safe POL connec- 
tion for filling. 

The speed ring handwheel is locat- 
ed about 6 in. away from the actual 
connection, eliminating discharge of 
liquid fuel when breaking connection. 
By a twirl of the speed ring, it spins 
up on the POL thread. Then with one 
twist of the handwheel, the connection 
is cinched up for a leak-proof seal. 

Selwyn-Landers speed ring adapters 
are available with POL connections 
using the rubber seal ring. They are 
also available for 1%4-in. and 1%-in. 
Acme threads. 


Water Heater 
A. O. Smith Corp., Kankakee, III. 
Model: Burkay “180.” 
Application: Designed for small 
restaurants, diners, grills, fountains, 
and cafes. 


Description: sterilizing 


Providing 
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water at low cost, the new heater has 
an input capacity of 40,000 Btu’s per 
hour and stores 4% gals. of 180° 
water for the rinsing operation. The 
Burkay 180 normally takes warm wa- 
ter from the establishment’s regular 
source of warm water. 

The outer dimensions of the water 
heater are 30 in. in height and 16 in. 
in diameter, permitting installation 
under counters or in other confined 
areas. 

Due to relatively little piping, 
economic installation is possible. The 
4\4-gal. storage tank is self-contained 
within the AGA-approved heater. 








Elk 


Duct Heater 


Reznor Manufacturing Co., 4 Union 
St., Mercer, Pa. 

Model: DU 100, 150, and 200. 

Application: Designed for long or 
complicated warm air systems in pub- 
lic buildings, office buildings, stores, 
auditoriums, garages, industrial plants, 
and process applications. 

Description: Suspended or base-sup- 
ported, these new duct heaters range 
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in sizes from 100,000 to 200,000 Btu’s. 
They can be applied to any type duct 
system; can be used singly or in mul- 
tiples. The heaters are adaptable for 
use with air conditioning units and are 
designed for concealed installation 
along hot air routes. 

According to the manufacturer, it is 
no longer necessary to overtax a cen- 
tral plant to supply hard-to-reach 
areas and it is possible to eliminate 
hot air now pumped wastefully through 
long and complicated duct systems. 

Direction of heat flow through the 
exchanger is reversible, permitting 
alternate operations on different lines. 

The AGA- and Underwriters’-ap- 
proved system claims these features: 
no bulk, internal storage facilities for 
pre-season investment in fuel; all gas 
is burned in combustion chamber, then 
passes upward around’ exchanger 
tubes; easy to clean; entire burner 
chassis can be removed by loosening 
two belts. In addition, there is a large 
clean-out opening under the draft di- 
verter. Whenever pilot light is out, 
gas cannot flow. A limit control shuts 
off gas flow whenever temperature ex- 
ceeds predetermined limit. 


Domestic Ranae 

Welbilt Stove Co., Inc., Maspeth, L.I. 
New York. 

Model: No. 5096. 

Description: This is one of the 1950 
line of Welbilt ranges that features 
a choice of cluster or divided cooking 
top. The 5096 has two full-size broil- 
ers—one high, one low. 

Other features include: Low tem- 
perature oven; kitchen-kool insulation; 
“Redi-Lite” non-clog speed burners; 
seamless enameled side linings; auto- 
matic top burner lighter; and non-tilt 
oven racks. 

The Welbilt line also has one-piece 
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seamless main top; “Prudence” no- 
smoke broiler; built-in flue deflector; 
complete all-around base; inside gas 
pipe connection; and flush-to-wall con- 
struction. 

New models are also available with 
glass oven window. 


Deep Fat Fryer 


Super Chef Manufacturing Co., 1 
Main St., Houston, Texas. 

Model: 5200 Series Super Chef Fry- 
ers, 

Application: 
tions. 

Description: This new series fea- 
tures a one-piece, seamless deep drawn 
fry pot of 14-gauge steel. Stainless 
steel front is standard equipment. 

Other new innovations include a 
new turbo-flow burner chamber and 
baffles; larger, quick acting upper 
valve, easily removed for cleaning; 
larger passageway from fry pot to 
“Fat-Mizer”; larger adjustable orifice 
and tubing for maximum efficiency, 
even with low gas pressure; Robert- 
shaw thermostat with “Thermoguard” 


Commercial _installa- 
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protector which is accessible without 
opening the door. 

Heavier stainless door and concealed 
hinges are easy to clean. Other im- 
provements are a shielded back-splash 
and door mounted shatterproof burner 
“visualizer.” 

Standard equipment: Fat Mizer 
separate sediment chamber; automatic 
overflow; duo-valve construction for 
separate draining of sediment; super- 
speed burner engineered for LP-Gas; 
automatic pilot and safety cutoff 
valve; and extra large drain pan. 


Gas Heater 
Temco, Inc., Nashville 9, Tenn. 
Model: Circu-Ray. 
Description: Pictured is one of a 
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new line featuring new cabinet styl- 
ing and design throughout. 

The vented Circu-Ray group in- 
cludes 45,000 and 60,000 Btu radiant 
models and -five vented circulators 
ranging in size from 12,000 to 60,000 
Btu’s. 

The unvented heaters consist of two 
radiant models, 20,000 and 28,000 
Btu’s, while the unvented circulator 
group is made up of four models 
having 15,000, 20,000, 30,000, and 
40,000 Btu capacity. 

The corrugated front treatment is 
retained on all models. Pyrex glass 
serves as a protective transparent 
shield in the front opening of all ra- 
diant heaters. A new side injection 
cast iron burner provides efficient heat. 
All units are finished in “Lifetime” 
porcelain. 





Domestic Range 
Premier Stove Co., 100 S. 16th St., 
Belleville, Ill. 
Model: Apartment Size Range. 


Description: This is one of the new 
1950 Tine of Premier ranges. It is a 
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compact 21-in. model, approved by the 
AGA for LP-Gas, natural and manu- 
factured. 

The Premier line features one- 
piece, chrome-plated cast iron burn- 
ers, roomy ovens, and four-burner 
cooking tops. 

The ranges are fully insulated and 
finished in porcelain enamel. 


Hot Air Generator 


Southwest Industrial Heating En- 
gineers, 2204 Fannin St., Houston, 
Texas. 

Model: EG Series Heatairator. 

Application: This portable unit for 
“on location” use in equipment heat- 
ing, dehydrating, space heating, 
thawing, drying and comfort heating, 
and agricultural and lumber drying, 
is particularly suitable for construc- 
tion, pipeline, utility, airport, ship- 
yard and other crews operating in 
extreme cold areas. 


Description: The Heatairator, avail- 
able in three sizes, features simplicity 
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and ruggedness in design. Using back. 
ward pitched blowers, air-cooled gago- 
line engines, low pressure injector 
type burners, complete safety equip. 
ment, and temperature control, this 
hot air generator is completely auto- 
matic in operation. 

Heat is instantaneous and the fuel 
supply is carried in a separate com- 
partment in the rear of the trailer, 
In extremely cold areas, vaporization 





is accomplished by directional control 
of the heat radiated from the exhaust 
pipe of the engine, plus a by-pass 
from the discharge of the heated air. 

Standard models have discharge 
temperature of 250° F in 5100, 6100, 
and 8700 cfm deliveries at 1-in. static 
pressure. 


Domestic Range 


A-B Stoves Div., Detroit-Michigan 
Stove Co., Battle Creek, Mich. 
Model: 50-420, Aristocrat. 


Description: Features included in 
this range are Harper center simmer 
burners; heavy porcelain finish grates; 
pyrex oven window; knee-high broil- 
er; and large oven with temperature 
control. 

Of flush-to-wall construction, the 
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The Same “Silent Passenger” 
Rides in Each Vehicle 


SINCLAIR LP-GASES 











SINCLAIR LP-GASES 


SINCLAIR 
LP-GASES 





*® 












In every shipment of SINCLAIR LP-GASES a very important “silent 
passenger" rides. He is called Hidden Ingredient—and is made up 
of such things as INTEGRITY, REPUTATION, RESPONSIBILITY, PER- 
FORMANCE, and REAL SERVICE. 


That is why consumers call for Sinclair LP-Gases. They know they 
get products of the highest heating value, expertly refined, with all 
moisture and impurities removed. 


ee 
A Great Name in Ot 


SINCLAIR OIL & GAS COMPANY 
LIQUEFIED PETROLEUM GAS DIVISION © SINCLAIR BUILDING, TULSA, OKLA, 
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range exterior is finished in titanium 
porcelain. The four-burner top has 
one giant size and three regular size 
burners. 

The range is AGA-approved for LP- 
Gas and all other approved types of 
gas service. 

Precision minute minder, cooking 
lamp assembly, and handy utility 
drawer are other features of the Aris- 
tocrat 50-420. 


Steam Boiler 

Eclipse Fuel Engineering Co., 791 
S. Main St., Rockford, Ill. 

Model: McKee Gas-Fired Scotch 
Marine Steam Boiler. 

Application: For use in industrial 
plants, laundries, dairies, bakeries, 
creameries, etc. 

Description: This unit has been de- 
signed to make it a complete “steam- 
boiler-plant,” which has all the re- 
quirements of a boiler together with 
special advantages of gas-firing and 
the “Scotch” or vertical tube design. 

All heating surfaces of the unit 
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are below the water line so _ tha 
“burning” of tubes is prevented. Heat 
transfer surfaces are designed so that 
turbulent flue gas flow results ani 
maximum extraction of heat i 
achieved. 

The boiler is built in nine sizes 
ranging from 12 hp to 100 hp, all in 
accordance with latest requirements 
of the ASME code. Each unit is 2 
complete boiler, shipped assembled, 
ready for use after connection of 
steam, water, and gas lines. 

Ignition is by push-button and in 
event of flame failure, ali gas is shut 
cff immediately by an electronic flame 
safety unit. When desired steam pres- 
sure has been reached, main gas and 





air supply are cut off by automatic 
shutting off of gas valve and blower, 
leaving only a small pilot flame. 


Conversion Burner 


Harvey-Whipple, 
1, Mass. 


Model: Master Kraft Gas Conver- 
sion Burner. 


Application: Suitable for any con- 


Inc., Springfield 
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version job because of telescoping 
mixing tube and extension legs. 

Description: AGA - approved, this 
conversion burner is capable of burn- 
ing all types of gases with its upshot 
burner head. It is offered in one model 
having a large range of capacity— 
from 70,000 up to 400,000 Btu’s, de- 
pending upon the type of gas burned 
and the size of valve and regulator. 

The burner comes equipped with 
completely automatic controls and an 
attractive cabinet. The whole assembly 
comes out of the air box by discon- 
necting one union. 


"Rego" Catalog 


“Rego” LP-Gas catalog L-100 was 
recently issued by The Bastian-Bless- 
ing Co. containing information on 
items in greatest demand. The 17-page 
bulletin contains catalog information 
on LP-Gas equipment for bulk plants, 
bulk delivery systems, cash-and-carry 
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systems, cylinder filling plants, port- 
able cylinder systems, and transport 
equipment. 

Certain accessories that are needed 
only occasionally have been omitted in 
order to save customers’ time in se- 
lecting equipment that will meet their 
particular needs. 

The catalog is available by writing 
The Bastian-Blessing Co. at 4201 W. 
Peterson Ave., Chicago 30, Ill. 


Columbian Catalogs Available 


Catalog No. 148 of the Columbian 
Steel Tanx Co., Kansas City, Mo., 
now available to the industry, illus- 
trates various types of truck tanks, 
giving specifications and prices of 
each. 

Columbian truck tanks feature ex- 
clusive three-point support which pro- 
vides permanent attachment to the 
truck frame and yet allows for move- 
ment between the two. Integral parti- 
tion mounting permits mounting the 
tank upon the chassis frame without 
use of heavy longitudinal supports and 
cross cradles. 

Other features include double and 
single partitions—singles being suffi- 
cient in bulk transportation with one 
kind of liquid in all compartments; 
full-flow tubular pipe lines for com- 
plete and quick drainage; quick-open- 
ing hinged fill plug; and custom-fitted 
accessories. 

Also described is a packaged pump- 
ing system which may be installed in 
bucket box or horizontal side barrel 
cabinet on any truck. Unit consists of 
pump, strainer, meter with combina- 
tion strainer, air eliminator and re- 
covery tank, clock-faced dial with 
set-back register and totalizer. Entire 
assembly is mounted on a single base 
for easy bolting. 

Factory-fabricated steel buildings 
are described in detail in the other 








catalog. The ready-formed steel hous- 
ings are suitable for many purposes 
such as engine and pump houses, gar- 
ages, repair shops, warehouse storage, 
etc. 

For industrial purposes, the build- 
ings are fabricated in panel sections 
with special cloverleaf sheets attached 
to the structural sheet panel frames. 
Sectional construction permits speedy 
and economical field erection. And, in 
case of dismantling and reassembly, 
complete salvage is possible. Due to 
welded construction, buildings are 
vibration proof, Not requiring experi- 
enced men for erection, little time is 
necessary for installation. 


Heat Loss Bulletin 


An 8-page bulletin providing data 
tables for computing heat loss and 
figuring heat requirements has just 
been issued by the Thermobloc Div. of 
Prat-Daniel Corp. 

Tables on outdoor design tempera- 
tures, common types of industrial con- 
struction, and heat losses through 
window and door infiltration are pro- 
vided together with a table on heating 
constants, making this a handy bulle- 
tin for those who have to figure heat 
loads and fuel consumption. 

Also contained in it are catalog de- 
scriptions of Thermobloc  self-con- 
tained, direct-fired industrial heating 
units of 300,000 and 550,000 Btu out- 
put capacity. 

Also available from the manufac- 
turer are data sheets showing how di- 
rect-fired heaters can be used for tem- 
pering make-up air, process heating, 
and other special applications. 

Copies of the bulletin and data 
sheets are available from the Thermo- 
bloc Div., Prat-Daniel Corp., E. Port 
Chester, Conn., by requesting Data 
File 901. 
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Large Capacity Ransome 
Burners Aid Industrial Needs 


Ransome Co., Emeryville, Calif, 
has added two new items to. its line 
of industrial burners. The new burners 
have been developed in response to an 
incessant demand for increased ca- 
pacity. This has been accomplished, 
and without losing any of the desir- 
able characteristics of the Ransome 
spread head type of burner, which in- 
cludes flame stability over a wide 
pressure range and freedom from 
“flash back.” 

In line with company policy, the 
burners were subjected to field tests 
in order to prove their performance 
before proceeding with production. 
The ability of the burners to perform 
satisfactorily even under adverse con- 
ditions enables them to be used for 
many conventional and special applica- 
tions. Since they can be successfully 
operated over a wide pressure range 
and retain a stable flame when in- 
stalled in a high velocity air stream, 
they are particularly adaptable to de- 
hydrating applications where blowers 
circulate large volumes of air. 

The capacities at various operating 
pressures in Btu’s per hour for con- 
ventional applications are shown in 
the accompanying table. 

When installed in an air stream 
the capacities can be perceptibly in- 
creased. The use of the special head 





Ransome industrial burners. 
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The great new 


FLORENCE Hegelicl) GAS RANGES 


NOW best sellers in store after store 


BEST SELLERS BECAUSE... 


Sell for less, feature for feature, 
than any other gas ranges. Cus- 
tomers quickly see Regency offers 
them more for their money. 


BEST SELLERS BECAUSE... 


Only Florence has the amazing new 
Vita-Flame Burner. Cooks faster, 
cleans easier, saves gas. Many 
other sales-clinching features, too. 


BEST SELLERS BECAUSE... 


Tests prove Florence more efficient. 
In our laboratory tests conducted 
under A.G.A. standards, the 
Florence Vita-Flame Burner proved 
more efficient than 5 other leading 
brands. 


BEST SELLERS BECAUSE... 
5 new models priced for action... 
suggested retail from $89.95 
(space saver model) to $144.95 
(custom deluxe model), depending 
on transportation costs, 





—_ 


And remember, too—the Florence Re- 
gency is the easiest gas range to service. Can be disman- 


tled in less than one minute. Cuts service time 


—so you make more real er 





Why miss out on the extra sales and profits the 
Florence Line will bring your way. Get in touch 
with your Florence representative or PHONE, 
WRITE or WIRE the Division Office nearest you. 


LEADING IN VALUE FOR 76 YEARS 


FLORENCE STOVE COMPANY... General Sales Offices and 
Plant: Gardner, Massachusetts. Mid-Western Plant: Kan- 

kakee, Illinois. Southern Plant: Lewisburg, Tennessee. Other 
| Sales ‘Offices: 1 Park Ave., N.Y.; 1452A Merchandise Mart, 
Chicago; 419 Western Merchandise Mart, San Francisco: 
53 Alabama St., S.W., Atlanta; 301 North Market St., Dallas, 
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INDUSTRIAL BURNER CAPACITIES 
Model S12S2V Model S8S2V 
Operating 
Pressure Natural LP-Gas Natural LP-Gas 
7” 960,000 250,000 
11” 775,000 120,000 
rE 2,000,000 1,250,000 500,000 300,000 
5# 5,500,000 3,600,000 1,040,000 700,000 
10# 7,800,000 5,000,000 1,520,000 1,000,000 














equipped with a central air passage- 
way through the center of the head 
further increases the capacity. 

Each burner is equipped with two 
side entrance venturi in order to in- 
crease the air asperating efficiency. 
A relatively short, bushy type flame 
is produced and, where required, the 
burners can be equipped with reduced 
orifice sizes in order to increase the 
primary air percentage and thereby 
shorten the flame length to the mini- 
mum. 





Ransome burner head with center air 
passageway. 


Burner Head with Special Central 
Air Passageway 


Where burners are to be installed 
in an air stream, as would occur in 
most dehydrating operations, the 
special head with the central air pas- 
sageway will permit a larger sized 
orifice to be used. This passageway 
permits an additional amount of 
air to be drawn into the center of 
the flame, thereby assisting in rapid 
and complete combustion. A clearance 
between the nipple and the grid pro- 
vides for additional port area with 
an abundance of secondary air im- 
mediately adjacent to insure complete 
combustion. The special air passage- 
way feature can be used with either 
one or two venturi per head. 

The S8S2V and S12S2V with or 
without the special central air pas- 
sageway feature provide high ca- 
pacity with good performance at a re- 
latively low burner cost. 


Mississippi Company Expands 
Butane Operations 

A new butane plant has been in- 
stalled by the Consumers Gas & 
Equipment Co. in Bruce, Miss., with 
George J. Kappler managing it. 

The company operates other plants 
in Marks and Batesville, Miss. 
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By CARL ABELL 


HE farmer bit off a new supply 

of Climax, and slipped the plug 
back into his Sunday pants. One 
by one he went over the circuits 
and connections of the LP-Gas in- 
stallation on the big red tractor, 
using the diagram in the carburet- 
or circular as a guide. The tide of 
the State Fair crowd swept around 
him, but his prairie squint stayed 
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on the valves and tubes until he 
was satisfied. 

“What would it cost to equip my 
Farmall M with one of them out- 
fits?” he asked of Jack Krebs, who 
stood beside him. 

“Two hundred and twenty-five 
dollars, if your engine is in good 
condition,” Krebs replied. 
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“That,” the farmer said flatly, 
“is too much money.” 

“Let’s see if there’s another 
way,” said Krebs. “How much 
gasoline does your M use in a 
year?” 

“Four thousand gallons last 
year,” was the reply. “We farm a 
tolerable lot of land.” 

Krebs made a quick calculation. 
“T’ll make you a trade,” he began. 
“T’ll put one on for nothing. You 
just give me what it saves in your 
next year’s fuel bill.” 

“That answer was too fast,” 
said the farmer. “Let’s see what 
this is all about.” He took a new 
advertising pencil from his shirt 
pocket, and figured rapidly on the 
margin of the carburetor circular: 
Gasoline 4000 gallons at 15'%c, if 
and when he got the 5c tax refund, 
$620. Butane, 4000 gallons at 714c, 
with no tax to worry about, $300; 
difference, $320. “Mister, you bet- 
ter put it on. I’ll pay the cash.” 


Dealer Makes Installation 


There were a few details to 
handle in connection with the deal. 
When the questions were al! asked 
and answered, arrangements were 
made to have the installation done 
by the farmer’s home-town Har- 
vester dealer, who had already 
signed up to handle the Century 
carburetion equipment in that 
community. 

Jack Krebs is manager of the 
Petroleum Sales Co., Inc., of Hutch- 
inson, Kan. This company is the 
Tydol-Veedol distributor for sev- 
eral of the surrounding counties, 
and like most gasoline distributors, 
carries lines of related products— 
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JACK KREBS 
Manager, Petroleum 
Sales Co., Inc., 
Hutchinson, Kan, 


batteries, tires, spark plugs, filters, 
etc. Having served as_ general 
sales manager of the Barnsdall 
Petroleum Co. for a number of 
years prior to coming to Kansas, 
Mr. Krebs has first hand knowl- 
edge of the LP-Gas industry and 
its problems. Believing that the 
industry is due for rapid growth, 
particularly in the farm power 
field, he secured the Kansas state 
distributorship for the Century 
LP-Gas carburetors, for which he 
has already appointed and trained 
about 25 local dealers. 

Mr. Krebs points out several im- 
portant considerations in connec- 
tion with the LP-Gas business and 
LP-Gas carburetion in the mid- 
west. Due to the very large sup- 
ply of this fuel coming from the 
Kansas, Oklahoma, and Texas oil 
fields, the delivered price is quite 
low. Almost any farmer in the 
state can get it for from 7c to 8c 
per gallon, at his own farm. Regu- 
lar grade gasoline for farm use 
costs an average of about 15c to 
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, 
DUAL THROAT 

LP-GAS CARBURETOR 
ll 
if For Truck Engines 
ns having dual throat 
id carburetors — such 
1e as White, Ford F7 
. and F8 and some 
te other trucks. 
ty 
1e 
2d 
n- @ New, simplified single power adjustment with perfect 
ze distribution of fuel to all cylinders. 
: @ Better and more positive performance with economy. 
p- @ Easier starting. 
i Nothing oni the market to equal CENTURY 3C type carburetion. 
te 
1e 
: || CENTURY GAS oe CO. 
rf Lynwood, California Phone: NEvada 6-1650 
to 
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Farmall Model M, equipped with Century LP-Gas carburetion system. 


17c per gallon, after the tax re- 
fund. Granted that in some cases 
it takes a few more gallons of LP- 
Gas to do a season’s plowing, there 
still remains a terrific difference in 
fuel cost. 

Kansas, in common with most 
of the corn and wheat belt states, 
has more tractors than farms. The 
large farms, which are the best 
prospects for butane carburetor 
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conversions, generally have two or 
more tractors each, and most of 
them already have LP-Gas storage 
facilities for domestic use. Rigging 
up to fuel tractors from the house 
supply tank is neither difficult nor 
expensive. 

The average rural domestic in- 
stallation in that area consumes 
about 1500 gallons per year, 80% 
of which is used in the six coldest 


BUTANE-PROPANE News 














the best SERVICE. 


While carburetion is but one important 
factor in gas engine performance, it is one 
that can trouble a field man no end. 

With a full knowledge of field problems, 
we set out some years ago to build a 
Natural Gas and Butane carburetor simple 
enough that any mechanic could under- 
stand it, yet highly efficient and economical 
in performance. 

One difficulty in the carburetion of Nat- 
ural Gas and Butane is the close range of 
flammability of these fuels. A little too rich 
or a little too lean and the mixtures refuse 
to ignite. By isolating starting mixtures 
from operating mixtures, we obtained 
excellent control of each without compro- 
mise. In effect, we built two carburetors 
into one. One carburetor for starting and 
the other for load operation. After the 
engine starts and is running well, the choke 
is fully opened. This cuts out the starting 
mixture and simultaneously opens the main 
mixture orifices. The Ensign Easy Starting 
Device was the result. 

Then the question of a liquid vaporizer 
came up. In the early 30’s we tried exhaust 
heaters, electric devices, etc. In fact, we 
tested almost everything. We tried doing 
away with the vaporizer entirely and to 
by-pass vapor directly from the tank to the 
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WH Wks Engines equipped 
with ENSIGN Butane-Propane 
Carburetion are most likely to give 








\ ae 

FRED LAUB 
Research Engineer 

Ensign Carburetor Company 


carburetor. This worked best for a con- 
stant speed and light load and is still used 
on some small stationary engines; but for 
tractors, trucks and mobile equipment, the 
control was inadequate and results incon- 
sistent. The best answer was a water-heated 
vaporizer placed between the high and low 
stages of pressure regulation. 

And so today, with our carburetor and 
liquid vaporizer, we are able to assure an 
operator good results in any kind of service 
and in any kind of weather. 

With the Ensign combination gas and 
gasoline carburetor, an operator can easily 
switch from Butane-Propane to Gasoline 
without shutting off the engine. 

Ensign equipment is easy to understand, 
easy to adjust and service. Our service 
training program is designed to reach the 
young fellow too—the new man coming up. 

We now have close to 100,000 Ensign 
Butane-Propane installations in service, 
Because of this wide acceptance plus good 
all-around performance, we believe that 
Butane-Propane engines equipped with 
Ensign Carburetion will give the best 
SERVICE. 

We will be glad 4 send you full particu- 
lars on Ensign Carburetion. No obligation, 
of course. 


ENSIGN 


CARBURETOR COMPANY 


7010 SOUTH ALAMEDA ST., P.O. BOX 229 
HUNTINGTON PARK, CALIFORNIA 
Branch Factory: 2330 West 58th Street, Chicago 36, Illinois 
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months, when the distributor’s de- 
livery costs are highest. Convert 
one tractor on that same farm, 
and the average consumption goes 
up 2500 gallons, 90% of which is 
burned during the months when 
the domestic units consume the 
least. These are the months when 
delivery costs are the lowest. Out 
in the wheat belt, where the farms 
are larger, the average consump- 
tion per tractor is considerably 
greater. The number of tractors 
per farm is also higher. 

The LP-Gas distributors rode 
the gravy train after the war, on 
account of the pent-up demand for 
new installations and new domes- 
tic appliances. That peak period is 
definitely past. The gas business 
is becoming more competitive, and 
getting new business is tougher. 











if You Have 
A Customer... 


. that owns a Model H 
International tractor tell him 
about the New DIX. 


For Simplicity or Ease of Opera- 
tion there is no LP-Gas Carburetor 
superior to DIX.@ lt attaches to 
regular gasoline carburetor bowl. 
There are no expensive or com- 
plicated changes necessary. 


Export: 301 Clay, San Francisco 


Dix Manufacturing Co. 


3447 E. Pico Blvd., Los Angeles 23, Calif. 




















With narrower operating margins 
the distributors need to get in- 
creased volume without a corres- 
ponding increase in investment and 
operating cost. 

Farm tractor conversion seems 
to be the one available means of 
accomplishing this. According to 
an analysis prepared by the Kan- 
sas LP-Gas Assn., the conversion 
of 12.2% of the tractors in the 
state would double the demand for 
LP-Gas. With very few exceptions 
the existing distributors could 
handle this tractor demand with 
little extra investment in plant 
and facilities, and could keep their 
help the year round instead of 
laying off men during the present 
slack summer months. 

So much for the economic back- 
ground. Mr. Krebs‘points out sev- 
eral things about the LP-Gas car- 
buretor business, as it has been, 
as it now is, and as it should be 
in the future. 


An Economic Problem 


In the first place, there has been 
no manufacturer in the business 
who has manufactured and sold in 
large quantities. The largest and 
oldest companies in the business 
have not yet grown to the point 
where carburetors are turned out 
in tens of thousands on automatic 
machines. Prices must still be 
based on cost of production in lim- 
ited quantities. Costs of LP-Gas 
equipment cannot be comparable 
to standard automotive equipment. 
until production volume goes a 
great deal above the present level. 

As long as gasoline carburetors 
have been in production, and as 
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familiar as mechanics have become 
with them, even the largest gaso- 
line carburetor manufacturers still 
feel that they must maintain a 
continuous nation-wide service 
training program. No dealer han- 
dling a leading make of gasoline 
carburetor is a business orphan. 
He is given a constantly revital- 
ized sales program, and he shares 
locally in a practical and profitable 
national service program. 

Since no LP-Gas_ carburetor 
manufacturer yet has_ sufficient 
volume to do that kind of a job, 
the next best thing is regional dis- 
tributors who are big enough to 
lay a sound service foundation on 
which a high volume business can 
be built. Such distributors must be 
well financed to carry the educa- 


tional and service loads until the 
business can be expanded to a 
profitable volume. 

Petroleum Sales Co., Inc., is do- 
ing that kind of a job. Two trained 
engineers, David Mattson and 
Frank Wright, are on the staff to 
help their dealers develop a profit- 
able LP-Gas carburetion business. 
When a new dealer is signed up, 
he buys a minimum stock of car- 
buretors and the related equip- 
ment. One of the two service engi- 
neers arrives concurrently with or 
shortly after the equipment is de- 
livered. He holds sales meetings 
with the sales department, service 
meetings with the service depart- 
ment, helps the dealer to sell his 
first customers, trains the service 
department in the installation pro- 








LOWER COST 
MORE DEPENDABILITY 


with the 


our ancl GAS: ROPANE 


Vapor Carburetion Kit 





Specifically designed for farm trac- 
tors and stationary engines up to 50 
H.P. This complete Conversion can 
be installed in a few minutes. 


Write today for information on 
any of the many ALGAS products 











1109 Santa Fe Ave. 


AMERICAN LIQUID GAS CORP. © (2 arscie. 21, Cai 
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Old time Case tractor modernized 


with 5000 ft. altitude pistons and Century LP-Gas 


carburetion. 


cedure, and visits the agency peri- 
odically thereafter. 

He also helps to sell the local 
LP-Gas distributors on promoting 
carburetor sales as a means of 
ending some of their own troubles. 
In case a service problem arises 
which the dealer’s men cannot han- 
dle, the Petroleum Sales engineer 
gets there to help as soon as pos- 
sible. 
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Mr. Krebs also believes in help- 
ing his dealers to locate prospects. 
He put an exhibit in the 1949 
Kansas State Fair, and by means 
of a daily registration prize he se- 
cured the names and addresses of 
more than a thousand carburetor 
prospects. These have all been cir- 
cularized from his office, and wher- 
ever local dealers are available the 
names have been passed on for 
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PROFITS aplenty for you... just in 


time for the tractor season, too! Climax 
presents its new LPG Tractor Conversion 
Unit. Now farmers can use regular ICC 
bottles and their present carburetors. Idling 
to full speed without adjustment. Shift from 
LP to gasoline or back at the turn of a 
valve. And at an amazing new low price! 

Farmers know LP gives more power, 
burns cleaner, generally costs less. Now 















LIMAX HAs 1 





L-P GAS 


Tractor 
Conversion 
Unit 


at an Amazing 


LOW COST 


you can reap the dollars from sales of this 
great new unit. Only two simple taps are 
necessary .. . converts any tractor, sta- 
tionary gasoline or natural gas engine, 
trucks, even autos into LP burners. 


Get your order in now! Be the first in 
your area. See your local Climax distributor 
or mail coupon today. Severai good distri- 
butor territories open. Write also for in- 
formation on other Climax LP gas equip- 
ment. 


Black, Sivalls & Bryson, Inc. ¢ Climax Controls Division ¢ Tulsa, Oklahoma 


Se ee ee ee ee es ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee 








- ! BLACK, SIVALLS & BRYSON, INC. i 
-¢\ HURRY! [CLIMAX CONTROLS DIVISION 

y/ e iK? ; 15 N. Cincinnati, Tulsa, Oklahoma ‘ 
( MAIL THE 1 Rush by return mail complete information and price 
\ WwW COUPON ; list of your new LP Tractor Conversion unit. [] Include 5 
j distributorship data. j 

| 

oO. TODAY | NAME 
/ Z, | FIRM 
I 

IMMEDIATE DELIVERY | TOWN STATE 
UNLIMITED SUPPLY ; Ey] Also send information on other Climax LP GasJ 

I Equipment. ; 


/ 

















Bracket for mounting regulator and filter 
—fits I.H.C. Farmall, Models M, H, W6 
and W9 governor housings. 


follow-up. In communities where 
there had previously been no Cen- 
tury dealer, the lists of local pros- 
pects have been useful in establish- 
ing new agencies. 

According to the experiences re- 
lated by Mr. Krebs, he has found 
it highly satisfactory to place the 
carburetor agencies with leading, 
local implement dealers in addition 
to LP-Gas distributors. The im- 
plement dealer sees all of the trac- 
tor owners in his territory, and the 
farmers know him. 

Many problems arise which an 
alert carburetor distributor can 
solve for all of his dealers.’ Where 
to mount the LP-Gas regulator is 
one of them. Mr. Krebs has stan- 
dard brackets which mount both 
the regulator and fuel filter on the 
governor drive housing of four 
models of Farmall tractors. The 
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John Deere tractor has a very low 
compression engine. Mr. Krebs has 
secured aluminum inserts for the 
combustion chambers of these jobs. 
They bring the compression ratio 
up, and increase the John Deere 
power and economy amazingly. 
Similar inserts are available for 
several other engines which need 
the extra “oomph” to do more work 
at less cost. Carburetor dealers 
need all of this information, and 
Petroleum Sales sees that they 
get it. 

Although the cost of conversion 
is higher now than it will be in the 
future, the present savings are 
great enough to pay for the instal- 
lation cost, generally within the 
first year. After that, the next five 
or six years will show almost 
enough more saving to pay for the 
tractor. With plentiful evidence 
that this is the way it works out, 
Petroleum Sales Co., Inc., and their 
Century dealers look forward to the 
future with confidence. There are 
good times ahead in the carbure- 
tion business. 


Kansas Dealer Expands With 
New Store and Filling Plant 


McPherson, Kan., is the location of 
the new retail LP-Gas appliance store 
and bottle filling plant of the Western 
States Gas Co., headquartered in 
Galva. 

The company, jointly owned by 
Herbert Watts, Merle Stevenson, and 
Leslie Greer, maintains a store and 
bulk station in Galva. In the near 
future, Western States Gas will add 
to their operations with a new store 
in Lyons, Kan., to provide better serv- 
ice in their territory in Rice County. 
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THE TRADE 





Ellsworth L. 
Mills, vice presi- 
dent of the Bas- 
tian-Blessing Co., 
Chicago, recently 
announced the ap- 
pointment of Gas 
Equipment Co. of 
Denver as the 
firm’s new distri- 
butor in the 
Rocky Mountain 
area. 

The owner of 
Gas Equipment Co. of Denver is W. 
N. MeMillen, who has had wide expe- 
rience in the LP-Gas industry through 
association with a number of compa- 
nies, the last of which was chief en- 
gineer for Superior Manufacturing 
Co., Amarillo, manufacturers of LP- 
Gas systems. 

When this country was threatened 
with war, Mr. McMillen joined the 
United States Navy and served for 
five years, reaching the rank of Lieut- 
enant Commander. After the war, he 
organized the Gas Equipment Co. of 
Denver for the distribution of LP-Gas 
equipment. His company has a com- 
pletely staffed office and warehouse, as 
well as a number of sales engineers 
traveling the territory. A complete 
line of the Bastian-Blessing Rego 
parts and assemblies is now being 
stocked. 





W. N. McMILLEN 


L. E. Clancy, director of sales, 
Detroit-Michigan Stove Co., has an- 
nounced the following additions to 
that company’s sales organization: 
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J. P. Carmichael will contact dealers 
in Kansas and Nebraska under the 
direction of R. M. Houdek, North- 
western division manager. L. A. Good- 
man will travel in Michigan and I. T. 
Kent in Ohio and Kentucky in the 
Central division, managed by Ward 
Jacobson. 

Chicago area dealers will be serv- 
iced by E. J. Maag, who will assist 
B. H. Giaretta, Northern division 
manager. C. C. Redding will call on 
Southern Texas dealers under the 
supervision of J. M. Storm, Jr., South- 
western division sales manager. 





R. D. NUGENT L. G. TORBETT 


Recent changes in the Florence 
Stove Co.’s sales organization, as an- 
nounced by C. F. Lucas, vice president 
in charge of sales, include the appoint- 
ment of Richard D. Nugent as Western 
division manager. Mr. Nugent  suc- 
ceeds C. P. Connally, Jr., who is taking 
over the duties of Southeastern divi- 
sion manager. 

Mr. Connally, who returns to the 
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Florence Southeastern division, with 
headquarters in Atlanta, was formerly 
attached to this division as merchan- 
dise supervisor. In his new appoint- 
ment he will have charge of an area 
covering seven southern states, in- 
cluding Georgia, Florida, Alabama, 
Mississippi, North Carolina, South 
Carolina, and Tennessee. He succeeds 
E. A. Bailey who recently resigned 
this position. 

Mr. C. F. Lucas has also appointed 
L. G. Torbett as service manager for 
Florence Stove. Mr. Torbett, who has 
been sales assistant at the main office 
in Gardner, Mass., was previously 
located at the Florence Atlanta office 
in charge of field service and training 
for the Southeastern division. 


Lee A. Brand, 
vice president of 
Empire Stove Co., 
Believille, Ill., re- 
cently announced 
the appointment 
of John J. Byrne 
as advertising 
manager. 

In this newly 
created post, Mr. 
Byrne will super- 
vise the advertis- 
ing activities of 
Empire’s complete line of gas heating 
and cooking appliances. 





>. 


JOHN BYRNE 


Charles C. James has been elected 
president of Roberts and Mander 
Corp., Hatboro, Pa., manufacturers of 
“Quality” gas ranges, to succeed 
Henry S. Minster, who has resigned. 

Mr. James, who is associated with 
Stevenson, Jordan and Harrison, Inc., 
Management engineers of New York, 
also became treasurer of the company 
at the end of January, replacing Wil- 
liam A. Jaeger, who has retired. 
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Western-Holly's new television gas range. 


Television Range Glamorizes 
Housewife's Kitchen Duties 


A gas range provided with a tele- 
vision set to make cooking additionally 
attractive to housewives has been 
manufactured by Western Stove Co., 
Culver City, Calif., and introduced at 
the Los Angeles furniture mart. 

The company plans to use this model 
for the purpose of testing the ac- 
ceptance of the revolutionary idea 
among purchasers of the range. “If 
the public reacts favorably to this 
idea,” states Henry Honer, president 
of Western Stove, “we can then gear 
our plant for future production vol- 
ume.” 

Mr. Honer stated that in addition to 
straight entertainment, television of- 
fers many practical services. Through 
telecasted cooking programs which 
Western Stove might sponsor, house- 
wives could visually follow, step by 
step, the procedures of an expert home 
economist. 


Cities Service Oil Co.’s Chico natural 
gasoline plant in Wise county, Texas, 
45 miles northwest of Ft. Worth, has 
been placed on stream and is in oper- 
ation. , 

Wise county’s only natural gasoline 
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ATTENTION 
RETAILERS 


Get your copy of the new Color-Bro- 
chure parading the BRILLIANT FIRE 
Gas Heater line for 1950... 


New Features 


New Deluxe Finishes — 
New Budget Models 


Remember, BRILLIANT FIRE is the 
complete line...from small Utility 
models to apartment size Winter Air 
Conditioners. 


BRILLIANT FIRE 
HEATERS for All Gases 


Write Today 


Quality 
HEATING EQUIPMENT 
\. ‘SINCE 1846 


C/he OHIO FOUNDRY & MFG. CO. 
Eraineers Manufactirers Desiqners- 
STEUBENVILLE: OHIO - U.S.A. 

















plant was built in six months and, at 
present, is processing approximately 
12 million cubic feet of gas daily. The 
plant has been so designed that the 
capacity can be expanded to 22% mil- 
lion cubic feet. 

The plant has both high pressure 
and low pressure gathering facilities. 
Liquefied petroleum gas products and 
residue gas are going to local mar- 
kets. 


Ted Wilson 
joined the sales 
force of L. C. 
Roney, Inc., Los 
Angeles, on Feb. 
1. He will repre- 
sent the company 
in the Western 
section of the 
country. 

Mr. Wilson has 
been known for 
his active parti- 
cipation in the 
development of the LP-Gas industry 
in the West. For the past four years 
he has been connected with Western 
Gas Equipment Co. During this time 
his activities took him into all sections 
of the Pacific Coast states. 

Much of Ted’s traveling is done in 
his own airplane. He has been a pilot 
for many years. Two years ago he 
bought his own plane and has used it 
extensively in his business. He plans 
to continue his flying in conjunction 
with his present position. 

Ted will make his headquarters at 
the main Roney office in Inglewood, 
Calif. 





TED WILSON 


C. I. Crais Co., sales representative 
for Lukens Steel Co. and its divisions, 
By-Products Steel Co. and Lukenweld, 
Coatesville, Pa., since August, 1947, 
with offices in New Orleans, has moved 
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“The OAK LANE DINER 


Located on North Broad at 66th Street., 
Philadelphia, Oak Lane Diner is a smart, 












modern instituti with a reputation for 
the food produced in its Blodgett No. 959 
Monel Oven. 


“It's step-stoop-and-space-saving,”” says Ray Wiley, Oak Lane 
Diner proprietor, of his All-Monel Blodgett No. 959 Sectional Gas- 
Fired Oven. 





All roasting meat preparation is performed at low temperatures in 
this oven—with resulting savings, in meat shrinkage and in fuel. And 
pies, pastries and puddings are produced at the same time. 





Write for literature concerning today's most versatile ‘cooking tool” 
—the Blodgett unit designed to meet your feeding problems! 


ONE HUNDRED YEARS OF 


rie APEIREATSS.. sxc. 


GY Ae ae 


50 LAKESIDE AVE., BURLINGTON, VERMONT 











THE 1950 LINE 


Heatbath 


CONVERSION 
BURNERS 








LPD-30 FOR PROPANE GAS 
30,000 B.T.U.'s 


A burner for straight Butane or 
Propane gases for kitchen heating. 
Capacity up to 36,000 B.T.U.'s per 
hour. 

This burner is designed for coal, 
combination and bungalow ranges. 
Quickiy installed and guaranteed 
fool-proof. 


WEARBATW ANGE WATER HEATER 





NEWLY DESIGNED WATER HEATER 
In Conjunction with Heatbath Con- 
version Burners. Up to 90 gal. hot 
water per day. 


Few territories open. Write for 
descriptive literature and prices. 


HEATBATH APPLIANCES, Inc. 


P. O. Box 78 Springfield |, Mass. 
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to Birmingham, Ala., where its offices 
are at 529 American Life Bldg. 

In its new location C. I. Crais Co, 
will serve the above companies cus- 
tomers in Arkansas, Florida, Georgia, 
Louisiana, Mississippi and South Car- 
olina. 

Florida, Georgia and South Carolina 
heretofore have been served by Lukens 
Baltimore sales office. 


With the acqui- 
sition of new fa- 
cilities, Anchor 
Petroleum Co. of 
Tulsa, Okla., one 
of the largest in- 
dependent suppli- 
ers of LP-Gas in 
the United States, 
has expanded 
services in west 
Texas to include 
a huge new South- 
western area, ac- 
cording to W. A. Baden, president of 
the firm. 

New areas to be served include: 
New Mexico, Arizona, west Texas, 
southern Utah, and southern Nevada, 
Mr. Baden said. 

Deliveries to these points can be 
made by either tank car or truck del- 
ivery. 


W. A. BADEN 


L. A. Dixon, vice president of 
Rockwell Manufacturing Co. has an- 
nounced the appointment of E. R. 
Gilmore as chief engineer of the com- 
pany’s Macnick Division in Tulsa, 
Okla. This division manufactures fluid 
measurement instruments, chart 
clocks and parking meters. 

Mr. Gilmore has had a long ex- 
perience in research and development 
of equipment for the measurement 
and control of fluids. In 1936 he joined 
the Pittsburgh Equitable Meter Divi- 
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Ry Only Commercial Cooking Equipment Line Chosen 


a to Receive Exclusive Award of A.S.I.E.! 


Garland —leader by a big margin in manufacturing! Here's further proof that 
one sales— performance—value! Now wins _ your choice of Garland is the right choice! 
Bic a coveted new honor! Unsolicited, the It confirms what thousands of kitchen 
pli- American Society of Industrial Engi- operators have known for years! Sell Gar- 
p neers has conferred on Garland—and land—-and you give your customers most 
S in Garland alone ~ its official Award of fortheirmoney—every time. Sell the Merit 
ites Merit for excellence in engineering and Award—sell Garland for satisfaction. 
d oi All Garland units are available in stainless steel and equipped for use with manufactured, natural or L-P gases. 
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COMMERCIAL cooxtne 


1ent Heavy Duty Ranges + Restaurant Ranges + Broilers + Deep Fat Fryers * Toasters 
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OUR 
FASTEST 
SELLING 
LP-GAS 
RANGE 


With These “Sweet 16” 


w 


as 
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o 


9. 
10. 
i. 


12. 


13. 
14. 


15. 
16. 


. Large, 


Features! 


“‘Robertshaw’’ OVEN HEAT CON- 
TROL 


Seamless GLASS LINED 


OVEN 


- Harper-Wyman Top Burners 


Non-Clog, Speedy Action 


- Top Burners, 9x10%4” Centers 
- 246” THICK INSULATION 


Owens-Corning Fibreglass 


- Reinforced Steel Body Frame 
. ROLLER-BEARING DRAWER 


BROILER 
Glass Lined Throughout 


» Heavy RUST-RESISTING OVEN 


RACKS. Non-Tilt, 
Self-Stopping 
Porcelain Enamel Cooking Grids 
Porcelain Overflow Burner Tray 
Automatic Instant Top Burner 
Lighting 

LOW GAS CONSUMPTION 

Insured by Perfectly Fitted Doors 
Matches Modern Kitchen Equipment 
Flush to Wall Construction 

Ample toe space. 

Chrome Trim Door and Valve Handles 
American Gas Association Approved! 


Easy-Sliding, 


Write for FREE Catalog and Prices 
on the complete EAGLE line, today. 


EAGLE FOUNDRY CO. 


BELLEVILLE I LLENOLS 














sion, of Rockwell, as a project en- 
gineer. Subsequently he was plant en- 
gineer then chief engineer, supervising 
the development of all gas, gasoline 
and oil products. 

The Rockwell Manufacturing Co. 
has moved the main part of its instru- 
ment manufacturing facilities from 
Pittsburgh to its Macnick Division in 
Tulsa, Okla. The products involved 
were the orifice meter, integrator and 
related parts. The orifice meter will 
measure accurately over a wide range 
of pressures and volumes. The in- 
tegrator is a development in measure- 
ment equipment which presents the 
best known method for accurately cal- 
culating the results from orifice meter 
chart records. 


The Beacon Pe- 
troleum Co., of 
Tulsa and Chica- 
go, has announced 
the appointment 
of R. B. Shepherd 
as traffic man- 
ager. 

Mr. Shepherd 
has long been as- 
sociated with the 
petroleum indus- 
try. His many 
years of experi- 
ence in traffic work for Anderson 
Prichard Oil Co., Stanolind Pipe Line 
and British American well qualify him 
for his new position. 

Beacon is rapidly expanding its 
facilities in the butane-propane field 
and is engaged in a new program to 
cut delivery time to a minimum. 





R. B. SHEPHERD 


Frank MeNellis, president of the 
Imperial Brass Manufacturing Co., of 
Chicago, died on Jan. 16, at the age 
of 69. 

Mr. MeNellis was associated with 
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PLAN NOW 10 ATTEND 


LIQUEFIED PETROLEUM 
GAS ASSOCIATION, INC. 


1950 LPGA Convention 
And Trade Show 


Palmer House, Chicago 
May 8-11 


Nationally prominent speakers on impor- 
tant industry subjects 


Open forums 

Sales and service helps for your business 
Section meetings 

Expanded Trade Show 


Progress report on National LP-Gas 
Promotional Program 


1950 Edition of Gas-Flame Gaieties 
Special events for the ladies 


You are invited! 


11 S. LaSalle St., Chicago 














his father, Charles McNellis, in the 
founding of Imperial Brass in 1905 
and was elected president following 
his father’s death in 1914. 

Under his management, the com- 
pany pioneered in the manufacture of 
tube fittings and tube working tools 
and grew from a small jobbing shop 
to one of the country’s leading manu- 
facturers of these and allied products, 


Bryant Heater 
Division, A. G. E., 
Inc., through J. 
N. Crawford, di- 
rector of sales, 
recently an- 
nounced the ap- 
pointment of the 
Bryant-Leaumont 
Co. as its sole dis- 


tributor in the 

New Orleans ter- 

ritory. WALTER 
The Bryant- staan 


Leaumont Co. is located at 3041 Paris 
Ave. in New Orleans. Walter Leau- 
mont, who until recently was vice 
president and sales manager of the 
Southern Heater Co., is president of 
the new company and will be assisted 
by Lucien Vivien, licensed engineer, 
as vice president. 

The Bryant-Leaumont Company will 
perform in the capacity of a whole- 
sale distributor for Bryant products 
only. 


J. R. Barker, vice president in 
charge of Pacific Coast sales for the 
Neptune Meter Co. has announced the 
appointment of Henry Horandt as 
Pacific Coast manager. 

In his new position, Mr. Horandt 
will be in direct charge of all sales, 
office, and warehouse personnel in Los 
Angeles and San Francisco, Portland, 
Ore., and Denver. 
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“COURT OF FLAME” 


Automatic Gas Water Heater 


SALES CAMPAIGN 


March 1 to September 30, 1950 


ANNOUNCING a fortane in valuable merchandise prizes to 
keep water heater sales rolling at a faster pace in 1950. Every 
salesman can win. Every sale gets valuable points for prizes. 
The sky's the limit—no 1 matching. 
Hundreds of top-quality, pera -agee products. Sales- 
men pick prizes of their choice. Write for big, 32-page prize 
catalog today — A FREE copy to every salesman — SEND 
NAMES WITH HOME ADDRESSES. 


This Campaign Conducted by the Water Heater Division of 


Gas Appliance Manufacturers Association, inc. 


bed Cost 42nd Street, New York 17, N. ve 





RIDE THE GAS LINE—FASTER—MODERN 


PRIZES WORTH $180,000.00. Here's everything 
salesmen want — watches, sports goods, silver sets, 
furnishings, toys, toggery—hundreds of practical and 
luxury items shown in 4-color reproductions. 


Court p 
FLAME 


COS warey 


Maren 





AND “SPONSORED BY 


ALLCRAFT MANUFACTURING COMPANY, Inc. perma WATER pe CORPORATION 
Y BROWN HEATER 


AMERICAN GAS MACHINE COMPANY COMPANY 
BASTIAN-MORLEY CO., Inc. mM M. MMEOGES MANUFACTUR! 
on HEATER DIVISI LYWOOD WATER HEATER COMPANY 

AFFILIATED GAS EQUIPMENT, Inc. THE HOTSTREAM HEATER COMPANY 
THE CLEVELAND HEATER COMPANY HOYT HEATER COMPANY 
ME COLE: anton HOYT HEATER CO. OF NORTHERN CALIFORNIA 
COMBUSTION ENGINEERI! ING-SUPERHEATER, Inc. LAWSON MANUFACTURING COMPANY 


pire gh ge A WATER HEATER COMPANY 


DAY IGHT DIVISK 
“AFFILIATED Cy EQUIPMENT, Inc. 
AUCEHOT HEATER COMPANY 


tovexin WATER HEATER COMPANY 
igs TION 
mustee HEATER COMP, 





PENNSYLVANIA RANGE BOILER — 
PERFECTION WATER HEATER COMPAN 


ING COMPANY, Inc. PIONEER WATER HEATER cOmPoRATION 
m ORPORATI 


RHEEM MANUFACTURING COMPANY 
RUDD MANUFACTURING COMPANY 
ond their West Coast affiliate H. R. — Ce. 
SECURITY MANUFACTURING COMPAN 
rarer: Inc. 
A. O. SMITH CORPORATION 


NATIONAL STEEL CONSTRUCTION co. OF MOLANA JOHN WOOD COMPANY as 
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Here's the Range 
for 


YOUR MARKET 


tHe WW Premier 
30" Gas Range 


No matter what type of gas is 
most popular in your territory, 
the new Premier 30" ''spacious 
but space-savina'' gas range 
FILLS THE BILL! It's A.G.A. ap- 
proved for manufactured, natu- 
ral or L.P. gas. 


Check These Big-Range Features! 
One-piece chrome plated cast 
iron burner; roomy oven; four 
burner cooking top with work 
space; large broiler; big storage 
compartment; fully insulated; 
easy-to-clean porcelain enamel 
finish. 


Premier Since 1912 


Premier 


STOVE COMPANY 
100 SOUTH SIXTEENTH STREET 
BELLEVILLE, ILLINOIS 








‘arl M. Evileth, 
of Monterey Park, 
Calif., has been 
appointed the 
West Coast Dis- 
trict sales man- 
ager for The Bas- 
tian - Blessing 
Co.’s line of Rego 
LP-Gas_controll- 
ing equipment, ac- 
cording to an an- 
nouncement made 
by vice president 
Ellsworth L. Mills, from the com- 
pany’s general offices in Chicago. He 
will cover the states of Washington, 
Oregon, Idaho, Nevada, Arizona, Cali- 
fornia and the northern district of 
Baja California, Mexico. 

Mr. Evieth, for the past four years 
has been president of Western Gas 
Equipment Co., Bastian - Blessing’s 
West Coast distributor of Rego prod- 
ucts, which company is now dissolved. 

Although Western Gas Equipment 
Co. is discontinuing operations and 
no stock will be carried by that or- 
ganization hereafter, Mr. Evleth will 
continue to have an office and tele- 
phone connection at 202 N. Garfield 
Ave. in Monterey Park. New arrange- 
ments for taking care of customers’ 
emergency orders will be announced 
later. In the meantime, arrangements 
have been made to make extremely 
fast shipments from the Bastian- 
Blessing Chicago factory. 


EARL EVLETH 


Announced recently was the pur- 
chase of the Empire Stove & Furnace 
Co., Owen Sound, Ontario, Canada, 
including branch warehouses and of- 
fices in Winnipeg and Edmonton, by 
James M., Bryce F., and Charles L. 
Moffat. 

In addition to the lines of ranges, 
warm air heaters, and furnaces now 
manufactured by the company, the 
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= Brunner liquid petroleum gas transfer 
od- units actually pay for themselves in a 
ed. short time from this extra recovery. 
ent Many years of dependable economical 
und Operation is another bonus in the 
or- selection of Brunner. Hundreds in use 
vill prove these facts. Use the coupon. 
sle- 
eld BRUNNER 
aa MANUFACTURING CO. 
an! Utica 1, New York, U.S. A. 
ely 
an- | Diagrams on piping, wiring | 
| and bottling plus technical I 
| data required by every opera- I 
ur- | tor. Already used to advant | 
ace | age by hundreds. Send for it. | 
rat 
ot | | 
L | | 
L. [ Name i 
es, | Address City and State i 
ow 
MARCH — 1950 143 
ows 











HAYS 
wa 
LP 


Gas Service 
Products 


Double Seal 
Copper Tube Fittings 


Elbow Adapters 
Manifold Fittings 


Copper Tubing and 
Manifold Fittings 

for Multiple Cylinder 
Installations 


Gas Stops 








Folder 101-P Illustrates 
and Describes Hays LP 
Gas Service Products. 
WRITE FOR YOUR COPY 














HAYS MANUFACTURING CO. 
ERIE, PENNA. 














new owners plan on the immediate 
production of a new line of gas com- 
mercial cooking equipment. 

Anticipating no change in company 
personnel, the three brothers will as- 
sume the following board positions: 
chairman of the board, B. F. Moffat; 
president, J. M. Moffat; and vice 
president and general manager, C. L. 
Moffat. 





W. G. DAUGHERTY 


G. S. CONDOS 


Announcement of three promotions 
at the Tappan Stove Co. is made by 
A. B. Ritzenthaler, vice president in 
charge of sales. 

C. W. Bonar, 
formerly sales 
training director, 
has been pro- 
moted to the 
newly - created 
post of man- 
ager, LP-Gas di- 
vision. He will 
be responsible 
for developing 
sales in the 
rapidly expand- 
ing LP-Gas field 
and will super- 
vise LP-Gas accounts. 

W. J. Daugherty, formerly assistant 
to the promotion manager, has been 
promoted to sales training director. 
He will be responsible for the formu- 


C. W. BONAR 
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WHAT IS PROPANE? — Supply. Properties. Defi- 
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THE BEHAVIOR OF GASES — Pressure. Specific 
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THE 
BOTTLED GAS 
MANUAL 


er CC Tuaner 


DEALERS, SALESMEN, 
SERVICEMEN 


Are you closing the door to future sales 
by giving incomplete answers to your 
prospect's questions? Can you compare 
butane-propane costs and safety with 
electricity in your area? 


BUILD YOUR FUTURE EARNINGS BY 




















- LEARNING THE FACTS TODAY. The 
ie Bottled Gas Manual provides 352 pages THE 
ag, of easy-to-read information on selling BOTTLED G AS 
ar, and servicing LP-Gas and appliances. 
= MANUAL 
ra Order Your Copy Today 
the Price is $4.00 per copy. We pay post- 
ed age on orders accompanied by check 
Ne or money order. In Calif. add 15c for SELECTING AND INSTALLING WATER HEAT- 
di- sales tax. ERS — Demand Analysis. High Bill Complaints. 
il] Service Problems. Peak Demands. 
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ows MARCH — 1950 145 















NOW L-P EQUIPMENT 
THAT SELLS ITSELF! 


Here it is, a new merchandising idea by Weldit, a 
plan that will make more profits for you. 

An attractive, self-merchandising, multi-colored 
counter or wall display unit, equipped with quick 


release ting 
Weldit Torches: 
(1) C-48-P. Weldit Full Weldimatic Trigger Control 
Torch. (L-P gas and atmospheric air.) Adjustable 
pilot light, needle valve adjustment. For heating, 
soldering and yes, even chicken singeing. 
(1) C-48-WP. Weldit Torch Same as above, only 
non-automatic. 
(1) No. 484 Large Burner L-P, 
(1) C-48-B. Weldimatic Torch with No. 470 Burner. 
Uses propane gas and atmospheric air, provides 
flame 3’’ wide at 35 Ibs. pressure for paint removal 
from wood or metal. A hot sales number. 
(1) Ne. 4826-D. Safety Check Tank Connection. 
Shuts off gas flow if hose becomes ruptured or 
disconnected when tank is open. 12 ft of Hose 
included with unit 
Each of the above items can be replaced — just 
reorder by number on the torch 
Remember, all Weldit L-P Torches are designed to 
operate at full tank pressure adjusted at torch valve 
(no regulator is needed). Each Weldit Torch is 
equipped with a filter device that eliminates for- 
eign matter. 
This is your big opportunity to cash in on greater 
torch sales, There is a huge market for L-P Torches 
and if you display them, you will sell them. 
Cash in on this plan, Order your self-merchandising 
display board unit today at this special price — 
$35.00, retails for $60.00! 

t) 
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lation of training programs for both 
wholesale and retail salesmen and for 
the development of selling aids. 

G. S. Condos, director of public re- 
lations, has been assigned increased 
responsibility as assistant director of 
merchandising. He will continue to be 
responsible for all public relations and 


publicity activities. 


Mr. Bonar will work with D. S. 
Sharp, sales manager, and Mr. Daugh- 
erty and Mr. Condos will work with 
P. I. Berno, director of merchandising. 





JIM GRAFTON 


Jim Grafton, 
sales manager of 
the Rock Island 
Metal Foundry, 
recently acquired 
additional duties 
when he was ap- 
pointed manager 
in charge of sales 
and advertising 


for the Rimco 
Division of his 
company, manu- 


facturers of Rim- 


co hoods in Davenport, Iowa. 

Mr. Grafton has been associated 
with the company three years and 
has been connected with the Rimco 
Division since its formation. 


Appointment of H. W. Rigterink as 
general manager of the Solgas (lique- 
fied petroleum gas) department of 
Sun Oil Co. is announced by Frank R. 
Markley, Sun’s general sales manager. 

Formerly sales manager of Solgas, 
Mr. Rigterink succeeds William H. 
Bateman who resigned. Mr. Bateman 
headed the Solgas organization for 


about 15 years. 


Joseph C. Fletcher, chief engineer 
of Solgas since 1945, is the depart- 
ment’s new sales manager. 

Mr. Rigterink joined the Solgas 
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MODERN PANOMA PLANT AT HOOKER, OKLAHOMA 


QUALITY L-P GASES connie cstistaction: 


Wholesalers from North Dakota to Georgia to New Mexico know that Panoma 
L-P gases pay off in consumer satisfaction. Since 1938 we have produced high 
purity propane and butane uniform in quality and free of sulfur, moisture and 
residue. Our products are processed in two modern plants from gas from our 
own wells. We sell to wholesalers only and we invite you to... 


Write, wire or telephone for information 


FHONE 2PANOMA CORPORATION amaarito, TEXAS 


he’s our best 

























i @ | | esman ..ee Our list of satisfied customers in- 
cludes these outstanding 

...and when you have tried ¢ Ozark Butane Co., Siloam Springs 

Allison Butane Propane ° Standard Fuels & Appliances 


Tulsa, Salina, Jay, Fairland 


service, you will agree that 
. ~~ _— ¢ Clendinning Brothers, Broken Arrow 


it is superior. 


¢ Monarch Butane Co., Reserve, Kans. 


BUTANE PROPANE 


R. &; 


TULSA, OKLAHOMA 
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OFFERS... 


LARGER CAPACITY 


in less space 


LOWER PRICE 


per cubic foot 


The 8, 15 and 23 cubic foot 
CHILL CHESTS . . . advanced in 
design and engineering features 
... give big food storage capa- 
city. They are no larger outside 
than most 6, 12 and 20 cubic 
foot freezer cabinets. Priced to 
compete with these smaller sizes, 
CHILL CHEST gives you a distinct 
sales advantage — Lower Price 
per cubic foot! 


Get the details NOW about 
the 1950 CHILL CHEST Program. 


WIRE, PHONE OR WRITE 


DEERFIELD, MICH. 








1 > Cu, Fr. 
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| Conversions, 
| been appointed 












organization as sales engineer in 1934 
and became sales manager in 1944. 
He is chairman of the producers sec- 
tion of the Liquefied Petroleum Gas 
Assn. 


R. H. Dieckel- 
man has just been 
appointed man- 
ager of the Chi- 
cago office of 
Pressed Steel 
Tank Co. Mil- 
waukee, Wis., ac- 
cording to an an- 
nouncement by N, 
A. Evans, vice 
president in 
charge of sales. 

Mr. Dieckelman 
replaces Kenneth Cole who recently 
passed away. Since the first of the 
year, Mr. Dieckelman has been with 
the company’s New York office as 
assistant manager. He has been con- 
nected with the Milwaukee concern 
since 1935. 





R. H. DIECKELMAN 


John C. Kjerner, 
former president 
of American Gas 
has 


vice president of 
Warren Maritime 
Corp., subsidiary 
of Warren Petro- 
leum Corp. 

Mr. Kjerner’s of- 
fice is in Newark, 
New Jersey. 





JOHN KJERNER 


Expanding its sales work on the 
Pacific Coast, the Anderson Stove Co. 
has appointed the Pioneer Appliance 
Co., of 1855 Market St., San Fran- 
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ONE OF SEVERAL 
HUNDRED 


PROPANE Wa 
STORAGE Simes 


fabricated by DOWNINGTOWN 


Downingtown maintains a Welding Engineer, a Welding Supervisor, a welder working exclusively on 
experimental work, plus qualified welders; both automatic and manual, to perform the actual operations. 
This service with x-ray inspection of welds, Hartford 
g and other approved agency inspection, with Downing- 
town experience in fabricating many grades of Carbon : 
Steels, Stainless Steels, Nickel Clad, Stainless Clad 

and Non-ferrous Metals, plus excellent facilities, DOWNINGTOWN IRON WORKS 


should be of interest to you as a Purchaser. 


he soggy + to work with you and for you. DOWNINGTOWN, PA, 
ce NEW YORK OFFICE 30 CHURCH ST. | Mu/dQUIUD OR ada 
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Check today on your pumping 
equipment needs. Viking offers 
the most complete line in the 
rotary pump field. The range of 
sizes and styles are the largest 
available. 

Each is built to handle the specific 
job. Outstanding features include 
fast self priming... smooth, even 
discharge . . . low power require- 
ments . . . compact and rugged 
construction. 





Send today for free 
Bulletin 2302B. 


VIKING 


Pump Company 


Cedar Falls, lowa 








| gineer of Standard Oil Co. of Cali- 
| fornia, addressed the meeting on the 
| fire characteristics of LP-Gases. He 
was followed by Latham Dodge, 
Northwest representative of James 
Graham Manufacturing Co., who out- 
lined methods of recognizing a good 
sales program. “A successful selling 
program won’t work by itself,” he 
said, “it takes enthusiasm, action, 
and men who are eager to do the job.” 

Arrangements for the meeting were 
directed by K. B. Jacobsen, LPGA 
West Coast secretary. 





Kansas Engine Fuel School 
Scheduled for March 26-28 


The first LP-Gas service school de- 
voted exclusively to the subject of 
engine fuel will be held March 26-28 
at the Kansas State College, Man- 
hattan, Kan. The school is sponsored 
by the Liquefied Petroleum Gas Assn. 
and conducted by the agricultural en- 
| gineering department of the college. 

The three-day service course will 
cover the following subjects: 

Principles of internal combustion 
engines. 

Physical properties of fuel and com- 
bustion. 

Principles of carburetion. 

Operation of various types of engine 
fuel systems. 

Use and testing of adjustment 
equipment. 

Actual demonstrations of converting 
tractors to LP-Gas. 

Mar. 26, Sunday, will be devoted to 
registration and orientation. The fol- 
lowing days will be for intensive 
study and training. 

Due to limited housing facilities, 
enrollment is limited to 200. An- 
nouncements regarding the _ school 
have been sent to 13 Midwest states 
and prompt application is suggested to 
| be sure of acceptance. 
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CIRCULATORS — RADIANT HEATERS 
UNIT HEATERS — FAN CIRCULATORS 


A.G.A. APPROVED FOR ALL GASES ; 


NEW: I \950 MODELS NEW! SMOOTH FINISHES 

NEW! eye appealing smart designs 

NEW! quiet forced air circulation 

NEW: / positive automatic controls 

NEW! seam welded gas tight heating sections 

ew! striking finishes — longer life construction 
: Styled to Sell — Built to Satisfy — Made to Last 


WEN! Ceerle 








Get ready NOW for 1950's best selling high profit line. 
New literature available soon . . . write for yours today. 

















PEERLESS MANUFACTURING CORP., LOUISVILLE 10, KY. 








CLIP THIS AND MAIL TODAY 


if you are not a subscriber to 


BUTANE-PROPANE NEWS 


198 S. Alvarado St., Los Angeles 4, Calif. 


SUBSCRIPTION ORDER 
Enter my subscription to BUTANE- PROPANE 
| NEWS to begin with the next issue. 


C] 1 year $2.00 [_] Check enclosed 
[] 2 years $3.50 
[3 years $5.00 [] Please bill me 


BUTANE PROPANE 





Standard Sats Apply to U. S. 
& Possessions, Canada, Mexico, 








Cuba, South and Central Amer- 


ican Countries. 


In the U.S. Only 
One Year Via Airmail $8 |i! 











All others........ 1.1 year 3.00 
NAME POSITION 
COMPANY. 

STREET CITY ZONE STATE 
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SALES 
ENGINEER 


Splendid opportunity for graduate engi- 
neer—30 to 35 years of age—with a large 
midwestern manufacturer of controls. Must 
have sold mechanical or electrical equip- 
ment, preferably to manufacturing ac- 
counts. This man will receive a few 
months training and be assigned a sales 
territory. This is a salaried position. Fee 
paid by employer. Call, write or wire in 
confidence. 


B. T. Badgley 


CADILLAC 


Employment Agency, Inc. 


Ph. WAbash 2-4800 * 220 S. State St. 
CHICAGO 4 














COPPER TUBE CLIPS 


A registration fee of $10 includes a 
manual of the material presented in 
addition to three meals. 

Arrangements for the course were 
made by LPGA’s district educational 
committee, with the cooperation of 
John Knox Smith, field engineer. Rex 
Wheeler is chairman of the arrange- 
ment committee. 


New Class Starts March 27 
In Gas Fuel Technology 


A new class in the streamlined Gas 
Fuel Technology course designed to 
provide trained technicians for the 
fast-growing LP-Gas industry will 
start March 27 at Southern Technical 
Institute, Chamblee, Ga., Lawrence 
V. Johnson, director of the institution, 
has announced. Especially attractive 
to veterans of World War II because 
they are eligible for the tuition and 
subsistence allowances under the G.I. 
Bill of Rights, the 18-month period of 
study offers young men wishing to en- 
ter and make rapid progress in the 
LP-Gas business broad technical and 
supervisory training for that field. 

The course was developed with the 
cooperation and technical counsel of 
the Liquefied Petroleum Gas Assn. An 
LPGA advisory committee headed by 
Fred A. Rives, president, Automatic 
Gas Co. of Columbus, Columbus, Ga., 
is working closely with the institute 
staff. 


“It's a snap” with these clever clips 
designed to simply snap on tubing, 
leaving both hands free for fas- 
tening. Save time and patience. 
Made in !/4" through 
2/3’ OD tube sizes. 


Write for Maco Products Catalog 


A catalog describing the course in 
detail may be obtained by writing to 
Southern Technical Institute, Cham- 
blee, Ga. Southern “Tech” is a unit of 
Georgia Institute of Technology. 

Milton J. La Due, president of the 
Gas Equipment Supply Co., Atlanta, 
Ga., has announced that his concern 
will provide funds for a scholarship 
to be awarded to one of the enrollees. 
The winning student will be selected 
by the LPGA advisory committee. 


OTHER MACO 
PRODUCTS 


@ One-hole 








Copper 
Tube Clips 
@ Copper Staples 
4” QD, Tubing 


MADISON 
PRODUCTS CO. INC. 


Box 429, East Greenwich, R. | 
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